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Sparks 


Call to Arms 
Villa Keller 
Champion Starts Grind 
Reeves Resigns 
Interchangeable Parts 
Oe + 


By 
Chris Sinsabaugh 


OT SINCE the kid days have 
I enjoyed the thrills of a blind 
Hate such as I experienced last 
esday when I received a long 
listance phone call from George 
eller at South Bend. That was 
t 11 o’clock in the morning. I 
ust be in South Bend by 5 p.m. 
e vp in charge of sales for 
Studebaker had a surprise for me. 
was to spend the night at his 
ummer home. And I didn’t know 
e had one! But I must be in 

South Bend by 5 o’clock. 

I couldn’t catch an American 

hirliner that would stop there, so 

had to take the 4:15 ship to Chi- 
ago, where Keller had a car 
yaiting which was to convey me 

D the summer home, the location 

Pet which I did not know. Well, I 

“mPeached my destination around 8 

clock and found that the Villa 

eller was located at Grand 
each, between Michigan City and 
ew Buffalo and buried in the 
eep woods surrounding the Golf- 
Por Hotel, hidden in an almost 
iG mpenetrable forest and reached 
y a network of trails and on the 
anks of Lake Michigan, and in- 
luding a private beach. Inasmuch 

e~@s it wasn’t a Saturday night I 

d not use the beach. 

| * * * 

of 1T WAS NOT until I met up 

ow th the host that I learned the 

jotee'ails of the plot, if you want to 
tusfell it such. I was to go to Indian- 
polis around Robin Hood’s barn— 
om Detroit to Chicago, to Grand 
each, to South Bend and then 

b the Hoosier metropolis and its 

QN Peedway, where two Studebaker 

m ampions, one the hero of the 

cent double transcontinental trip 

Nd the other one, new and not 

vidélh“el-Worn. These two cars were 
ore “U2 10,000 miles on the speed- 

, iY Under sanction of the Ameri- 
nde Automobile Assn., with its 

valid Ncials handling the running of 

ron ° test and certifying to the per- 
mance of the two cars. 
* * * 

BUT ON THE way to Indian- 
‘lis we stopped in South Bend, 
€ Keller signed a few letters. 

Beng rolled out of town Keller 
inted out the prosperity of the 
= evidenced by the crowds 
€ streets and the cars parked 

(See SPARKS, Page 19, Col. 1) 
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Action is Deferred 
By Manufacturers 
On Price Parley 


Annual Election of AMA 
Officers Delayed by 
Lack of Quorum 


DETROIT.—Resignation of 
Alfred Reeves as_ general 
manager of the Automobile 
Manufacturers Assn. was the 


highlight of the meeting of 
the board of directors of that 


group here this week. Reeves will | 


be succeeded by Pyke Johnson, 
Washington representative of AMA, 
but will retain his vice presidency 
in an advisor capacity. He will 
also continue as manager of the 
national automobile shows. 
Election of new officers of the 





association, with the exception of 
the election of Johnson as man- 
ager, was deferred because of a> 
lack of quorum. 

After considerable discussion at 
both the Thursday meeting of the | 
board of directors and at the sales 
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AL REEVES, left, vice-president and general manager of the Automobile 
Manufacturers Assn. for the past 25 years, is presented with a complete silver 
service by Alvan Macauley, center, AMA president and Packard chairman, 
Thursday in Detroit when Reeves resigned as manager of the association. His 


successor, Pyke Johnson, is shown at the right. 


Reeves remains as advisory 


vice-president and handles nationa! automobile shows. 





DETROIT.—Taking the position 


manager’s conference on Friday, | that findings of the Federal Trade 


it is understood that definite ac- 
tion on a decision to accept or re- 
ject the invitation of the National 
Automobile Dealers Assn., for an 
all-industry conference on price 
maintenance which has_ been 
tentatively set for June 26, was 
deferred. 

While no official statement was 
issued, it is understood that the 
question of whether or not such a 

(Continued on Page 2, Col. 1) 





Production Soars 
on Briggs Peace; 


Martin Hits GM 


DETROIT. — More than 70,000 
workers in the Detroit area re- 
turned to their jobs Thursday 
following settlement of the Briggs 
Body and Graham-Paige CIO 
strikes, which had seriously cur- 
tailed production during the past 
two weeks. 

With signing of a year’s pact, 
15,000 Briggs workers returned to 
their posts Thursday morning, en- 
abling all Chrysler divisions and 
Lincoln-Zephyr plants to resume 
final assembly operations halted 
two weeks ago by lack of bodies. 


On the heels of the Briggs set- 
tlement the Homer Martin faction 
UAW called a strike at the Fisher 
Body plant at Flint. Late Friday 
only 5.000 men were affected. 

This week’s output as a result 
soared to 69,061 units as compared 
with 32,806 last week. (See story 
on Page 15). 

Although not meeting the CIO- 
UAW union’s demand for a closed 
shop, which the Briggs manage- 
ment refused to consider, the CIO 
claimed the contract “sounds the 
death knell in the Briggs plants 
of the rump union headed by 
Homer Martin.” Martin this week 

(See STRIKE, Page 12. Col. 5) 


Commission, in its investigation 
of the automobile industry, cover 
fully and fairly the complaints 
made by dealers in requesting the 
study more than two years ago, 
directors and officers of the 
National Automobile Dealers 
Assn., in commenting on the re- 
port to Automotive News this 
week, concur in the opinion that 
FTC’s findings provide a ground- 
work upon which the problems be- 
tween manufacturers and dealers 
can be ameliorated by the con- 
ference table route. The report 
was submitted to Congress last 
Monday without recommendations 
by FTC. Only a brief summary of 
the finding and conclusions has 
been released to date, and the 
complete report itself is said to 
embrace 500,000 words and to 
cover 3,575 typewritten pages. 
Manufacturers have been with- 
holding comment upon the find- 
ings of the commission until the 
complete report is available and 
can be subjected to study. 
Members, directors and officers 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 





1939 1938 
Pos. Make Pos. 
1—215,129 Chev. 162,277— 1 
2—162,656 Ford 149,909— 2 
3—131,239 Plym. 85,918— 3 
4— 71,837 Buick 54,083— 4 
5— 70,205 Dodge 36,976— 5 
6— 52,963 Pont. 34,447— 6 
J— 48,727 Olds. 32,011— 7 
8— 24,940 Chrys. 16,990— 9 
9— 20,089 Merc. ___.......... ef 
10— 19,385 Nash 11,926—1 
Tetal All Makes 
911,881 655,006 


For complete standings of all 
makes, see Page 15 this issue. 





Dealers Comment Favorably 


On FTC Withrow Report 


of NADA likewise have been 
reticent about making definite 
statements on the report with 
the meager information that has 
been available to date. Some di- 
rectors have expressed regret that 
the summary available carried an 
implication that FTC frowns upon 
collective efforts on the part of 
dealers to maintain used car 
values through appraisal bureaus 
and other co-operative movement. 
As a whole commentators are in 
agreement that the report sums 
up fairly conditions as they exist 
and the suggestions made by FTC 
for appeasement of practices which 
it thinks are not in interest of the 
public are roundly applauded. 

Comment available this week 
follows: 


“Summary of Federal Trade 
Commission report impresses me 
that after 14 months’ most thor- 
ough study, with a wealth of facts 

(Continued on Page 12, Col. 1) 
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VAY SALES EXCEED EXPECTATION 


Reeves Resigns AMA Post; Johnso 


n Named 


Sharp Mid-Month 
Spurt Results in 
Gain Over April 


New, Used Car Demand 
Expected to Extend 
Through June 


DETROIT. — Sales of new 
and used cars and trucks dur- 
ing May showed a strong re- 
vival about the middle of the 
month and carried the month’s 
total much farther above April 
than had been anticipated earlier, 
according to reports available this 
week. The May total is estimated 
at around 335,000 cars and trucks 
as against 315,000 in April. 


Sales leaders in the industry 
are confident the greater strength 
shown during the last half of the 
month just closed will carry 
through June, bringing the June 
total close to if not above the May 
mark. An encouraging part of the 
reports is the indication that used 
car sales are keeping pace with 
the new car rate. 

While the gain for the industry 
as a whole in May over April was 
not remarkable in its size, earlier 
estimates had placed the months 
about on a par, with some feeling 
that May sales might not touch 
the April level. The gains over 
May a year ago were noteworthy. 

General Motors sales to con- 
sumers in the United States in 
May, for instance, fell slightly be- 
low the April level while certain 
individual units of the corpora- 
tion made substantial gains. GM’s 
total for the month was 129,053 
against 132,612 in April, but in 
May last year the corporation’s 
domestic retail sales totaled only 
92,593. Chevrolet, on the other 
hand, sold 77,125 units in May as 
compared with 76,801 in April. 
This was the first time since 1933 
that Chevrolet’s May sales topped 
April. 

Sales of Ford and Mercury cars 

(Continued on Page 3, Col. 1) 


Champion Sets New Record 
On Inter-Fair Economy Run 


SOUTH BEND.—AIll long 
distance economy records for six 
or eight cylinder automobiles have 
been shattered by the new Stude- 
baker Champion. The Champion, 
newcomer to the low price field, 
has just completed a 6,144-mile 
round trip between the San Fran- 
cisco Exposition and the New 
York World’s Fair under strict 
supervision of the American Auto- 
mobile Assn, Contest Board. 

. It maintained an average driv- 
ing speed of 40.85 miles per hour 
and equipped with the regular 
overdrive transmission available 
at extra cost on Champion models, 
delivered 27.26 miles per gallon. 

The model used in the run was 
chosen at random from Studebaker 
assembly lines in the Los Angeles 


factory by AAA officials, and 
carefully checked and found to be 
stock in every respect. It de- 
parted from San Francisco two 
weeks ago driven by a trio of 
Studebaker test drivers, headed 
by Luther Johnson, and accom- 
panied by two AAA observers. 
The car proceeded eastward on 
the “main line” of America’s 
super highway system and reached 
the New York World’s Fair five 
days later. 

After a three-day visit in Man- 
hattan the car and its crew of 
drivers and observers started 
westward, arriving at San Fran- 
cisco’s Exposition five days later. 
Thus, a total of 13 days, or the 
average American’s holiday pe- 

(See CHAMPION, Page 6, Col. 1) 
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Reeves Resigns 


Manufacturers 


On Price Maintenance Parley 


Defer Action 


(Continued from Page 1) 


meeting might not be prejudicial 
to any action taken at this or any 
subsequent meeting from a legal 
standpoint. That is, it is under- 
stood, some in attendance at the 
meeting felt that such a gathering 
at this time might smack of price- 
fixing and any action taken later, 
regardless of its innocence, might 
be tainted by that factor. 

It is also understood that con- 
siderable discussion revolved 
around the need for establishment 
of a maximum price above which 
no charges could be added, but 
the consensus of the gathering was 
understood to be that no real ad- 
vantage could be gained from a 
conference such as proposed by 
NADA, unless all manufacturers 
could be assured of co-operation 


Nash Sales Rise 
Continued in May; 
Heavy June Seen 


DETROIT.—Retail sales of new 
Nash cars throughout the United 
States continued to top estimates 
during the last 10 days of May 
and brought the total for the 
month to 72.7 percent above May, 
1938, it was reported today by W. 
A. Blees, general sales manager, 
Nash Motor Division, Nash-Kel- 
vinator Corp. 

Sales during the last 10 days of 
the month totaled 2,189 units, an 
increase of 72.6 percent over the 
comparable period of a year ago, 
and an increase of 23 percent over 
the last 10 days of April, Blees 
said. 

Total sales for the month were 
5,692 units, against 3,295 units 
sold at retail during May, 1938, 
he said. 

Blees said that he expected the 
strong trend that characterized 
May sales to continue throughout 
June. He revealed that Nash sales 
at the end of the first five months 
of the year totaled 24,773, a figure 
that was not reached last year 
until Oct. 1. This is a gain of 70 
percent over the 14,589 units sold 
during the first five months of last 
year, he said. 

Used car sales during May, 
Blees said, totaled 14,078, a gain 
of 30 percent over the same month 
in 1938. 


Will Enlarge Furnace 
WARREN, O.—Republic Steel Corp. 
officials have announced plans for en- 
larging a blast furnace here, which 
has produced 5,600,000 tons of iron 
since it was built in 1921. Its working 
volume will be increased 33 percent. 


by the industry as a whole. 


At the directors’ meeting Thurs- 
day afternoon, Alvan Macauley, 
president of AMA and chairman 
of the board of Packard Motor 
Car Co., discussed “Our Progress 
and the Outlook.” “Our  In- 
dustrial Relations” were discussed 
by William S. Knudsen, chairman 
of the manufacturers’ committee 
and president of General Motors. 
Ray Tucker, political reporter, 
talked on the “Washington Whirli- 
gig.” “Helping to Solve Our Dis- 
tribution Problems” was the sub- 
ject discussed by R. H. Grant, 
chairman of the sales managers 
committee and vice-president of 
General Motors. Pyke Johnson 
discussed “Under the Hood at 
Washington.” 

Johnson, who succeeds Reeves, 
has been a member of the AMA 
staff for 20 years. He first joined 
the organization which was at 
that time the National Automobile 
Chamber of Commerce, as secre- 
tary of the highway committee 
when the late Roy D. Chapin was 
chairman of that group. He later 
was assigned as Washington rep- 
resentative for the entire associa- 
tion and soon after the name was 
changed to Automobile Manu- 
facturers Assn., during the code 
days, he was named vice-presi- 
dent. 

Reeves, who has been manager 
of the association since its incep- 
tion, joined the then NACC in 
1914, when Col. Charles Clifton 
of the Pierce-Arrow Co. was 
president. Reeves represented the 
automobile industry at Washing- 
ton during the World War. 


Before entering the trade as- 
sociation field, Reeves had the 
distinction of establishing the first 
regular automobile department in 
the country, serving as automo- 
bile editor of the New York 
Evening Mail and later the New 
York Globe. 


He also served two years as 
general sales manager of the U. S. 
Motor Co., which in those days in- 
cluded Maxwell, Stoddard Dayton 
and other lines of cars, with Ben- 
jamin Briscow as president. 


As manager of the manufac- 
turers association Reeves made it 
a point to visit factories once or 
twice a year, even though there 
were about 80 members, which 
increased to 131 members in 1932, 
(now reduced to about 31 plants). 
He is a frequent speaker before 
dealer, civic and export organiza- 
tions, both here and abroad. 

During the first year of his 
management, Reeves visited all 





NO GREATER collection of autographs of automotive industry leaders will 


be found than 
1 Reeves, 
> The tray includes signatures 


companies. 


at inscribed on the silver tray presented Thursday in Detroit 
a general manager of the Automobile Manufacturers 
of all current presidents of automobile 
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AMA Position; Johnson Appointe 


plants to sell the advantages of 
the now famous Cross Licensing 
Patents Agreement, signing all but 
four of the 80 members. 


The AMA operates from offices 
in New York, Washington and 
Detroit, with a staff of about 90 
workers, including economists, 
lawyers and newspapermen. John- 
son, at least for the time being 
will continue to make his head- 
quarters at Washington. 


Bathrick Talks 
To Dealers in 


Chicago Zone 


CHICAGO.—Don U. Bathrick 
made his debut by telephone hook- 
up to dealers and zone officials of 
the Chicago area this week in his 
new capacity as general sales 
manager of Pontiac. 

The meeting, held at the Drake 
Hotel, was arranged by Hugo A. 
Wehmeier, general manager of 
Community Motors, Inc., distrib- 
utor in Chicago. In addition to 
Bathrick, the session, called to 
outline the summer and early fall 
merchandising plans for Pontiac, 
was addressed by F. A. Berend, 
advertising manager, and W. A. P. 
John, advertising counsel. 

Bathrick and other members of 
his party are continuing a survey 
throughout the west which will 
take them to Minneapolis, Denver, 
Kansas City, Memphis, Dallas, 
Oklahoma City and St. Louis. 


‘Quality Dealer’ 
Program Urged by 
PAA for Industry 


By George Shelley 
Staff Correspondent 

BUCK HILL FALLS, Pa— 
(UTPS).—More than 500 dealers 
attending the 19th Pennsylvania 
Automotive Assn. Monday and 
Tuesday adopted a resolution sug- 
gesting all manufacturers embark 
on a “quality dealer” program. 

Resolution pointed out regu- 
latory - licensing laws _ covering 
dealers spring mainly from unfair 
competition from unnecessary and 
under - capitalized retail outlets; 
failure to assign proper trading 
areas and sales potentials to 
properly capitalized and neces- 
sary outlets is one of contributing 
causes for present dealer chaos 
and mortality, and many dealers 
are turning to licensing and 
regulation only as last resort. 

R. C. Jones, Reading, was re- 
elected president for second con- 
secutive time, the first time a 
president of association has suc- 
ceeded himself. 

Other officers elected include 
Guy Woodward, Washington, Pa.; 
L. E. Frey, Altoona; Roy Stauffer, 
Scranton; R. A. Erwin, Philadel- 
phia; W. H. Brearly, Ardmore, 
vice-presidents; George G. McFar- 
land, Harrisburg, honorary vice- 
president; A. W. Golden, Reading, 
secretary-treasurer. 

Directors elected for three-year 
terms are R. W. Frantz, Wilkes 
Barre; H. J. Fritz, York; L. E. 
Frey, Altoona; A. W. Golden, 
Reading; Geo. G. McFarland, Har- 
risburg; Chas. M. Ruhe, Allen- 
town, S. H. Parker, Bellevue. 

Directors named for one year: 
R.*C. Jones, M. M. Ross, Oil City; 
E. T. Satchell, Allentown; Earl 
Stoyer, Schuylkill Haven. 

B. Frank Greg, Pittsburgh, was 
appointed director to replace 
Charles Day, retired, term expir- 
ing 1940. 





Knudsen Is Honored 


DETROIT.—An honorary degree of 
Doctor of Engineering was conferred 
upon William S. Knudsen, president 
of General Motors Corp., at the 56th 
commencement exercises of the Uni- 
versity of Detroit here Tuesday night, 
for his achievement in industry and 
for his work for “better understand- 
ing between management and labor.” 


Wis. Assn. Sets Date 
LA CROSSE, Wis.— The Wisconsin 
Automotive Trades Assn. will hold its 
annual convention Sept. 14-16 here. 










































DELEGATES FROM 25 countries to the convention of the International 
of Recognized Automobile Clubs were guests of Cadillac-LaSalle this Week 
Detroit on a tour of manufacturing processes. Nicholas Dreystadt, ¢. 
manager of Cadillac-LaSalle (far right), outlines production for T, A, Hud 
president of the American Automobile Assn., and Vicomte de R 
the world group. At the rear: D. E. Ahrens, general sales manager of Cagj 
LaSalle. 


im DEA 

FIRST SET of Johansson blocks ever used by the automobile ind ars an 
one of the interesting sights when delegates to the International Asa howed 
Recognized Automobile Clubs inspected the Cadillac-LaSalle factory this waMay, it 
Left to right, Dr. Ranz Guzman, Mexico; D. E. Ahrens, general sales m y the 
of Cadillac-LaSalle; Lt. Col. Arnold Roerholt, Norway; Dan Nacescu, Rum The | 
Dimitri Petracochino, Greece; G. Nicholaides—-Bourbaki, Greece; and e 
Garcia Huidobro, Chile. 



























































DYNAMOMETER TESTS, something virtually unknown abroad for a 
tion runs, were inspected by delegates to the International Assn. of AU 
bile Clubs when they visited the Cadillac-LaSalle plant in Detroit this 
Left to right, Charles Rofe, Egypt; Emilio Guzman, Mexico; Emile de 
Belgium, and Arnoldo Huidobro, Chile. 


Chicago’s May Sales Declin¢., 
But Double Total for 19% 


i. ed d 
334; Mercury, 301; De Solo,” eek a 
Cadillac-LaSalle, 269; Huds 
202; Lincoln, 108; Hupmobile 


att, ge 
he Hud 
Willys-Overland, 25, and Grav 
16. 


Tudo. 
Cadillac-LaSalle 
Sales Set Mark 


bunty f 
In Price 


e gai 
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DETROIT.—T he highest 
centage of price class In ™ 

tory of the company 

scored by the 1939 Cadi 

LaSalles, General Sales ® 

D. E. Ahrens reported this ! 

“Based on new car reé ‘it 
for the first four mon 
year—the latest period for 
we have complete data, 
said, “we sold half of 

mobiles in the range ° 

with sedans listed above 

or as many as all others om 

“In the ranks of makes 

sedans above $2,000, our 4 

58.7 percent also set a né r 

But it was in the Cadilla 

wood range that we bet 


established a mark that seRAr ANN 





Special to Automotive News 
CHICAGO. — Although slightly 
behind the April total, new car 
registrations in Cook County (Chi- 
cago) for May almost doubled the 
same month a year ago, figures 
compiled by the Bureau of Motor 
Advice disclosed this week. 


The May total hit 11,793 units 
as against 6,612 for May, 1938, and 
12,261 for April of this year. The 
small drop in May as compared 
with April was due to the Mem- 
orial Day holiday period rather 
than a seasonal decline from the 
preceding month. 


As in April, Chevrolet, Plym- 
outh, Ford, Dodge, Buick, Pontiac 
and Oldsmobile retained the seven 
top places during May in the or- 
der named. Studebaker forged 
ahead of Nash for eighth, while 
Chrysler advanced from 11th to 
10th position at the expense of 
Packard. 


For Buick, May was the biggest 
month since 1926; for Studebaker, 
the largest since August, 1929, and 
for Cadillac-LaSalle, the best since 
October, 1929. 


Makes of cars and their total 
May registrations were: 


Chevrolet, 2,061; Plymouth, 1,- 


a 
A 











: Mil 
866; Ford, 1,483; Dodge, 1,216;| all precedent for the i” a backer,» 
Buick, 1,118; Pontiac, 734; Olds-| this bracket, based at thé 1 gilun of | 
mobile, 649; Studebaker, 392:| our Fleetwood sedan, Ca ay 


Nash, 355; Chrysler, 345; Packard, | ured in 75 percent 0 
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ee lien Aa 
ectations by Exceeding April 


eMay Sales Top Exp 


Current New, Used Car Rate 
Likely to Extend in June 


(Continued from Page 1) 


reported as 69,816, which 
a 12 percent increase over 
ye April total and a 44 percent 
sin over May a year ago. This 
serease for April would bring the 
for the industry as a whole 
above the April mark and 
faset the slight decline by GM. 
sler units, which do not re- 
nort sales, are estimated to have 
about the same or slightly 
-Hakbove the April rate in May. 
Studebaker on the other hand 
sports May sales by dealer to 
onsumers at 9,533 units which 
es the month of May, from & 
i] standpoint, the best Stude- 
ker has enjoyed since April, 
9 In commenting on this 
feorge Keller, vice-president in 
harge of sales, said: “Our sales 
y the factory to dealers in May 
staled 11,334 units, which makes 
t the best May for the factory 


pre 


Ola 


ord, Mercury 
Sales in May 


12% Over April 


DEARBORN.—S ales of Ford 
rs and trucks, and Mercury cars 
howed another sharp increase in 
fay, it was announced this week 
y the Ford Motor Co. 
The month’s sales totaling 69,- 
16 were 44 percent greater than 
ya year ago, and 12 percent 
pr April this year. 
Mercury sales were particularly 
tstanding. They showed an in- 
pase of 20 percent over the pre- 
bus month. 
The new car increase in sales is 
0 reflected in the used car end 
the business, May sales repre- 
enting approximately a 30 per- 
gt increase over the same month 
year ago. 
Sales of the 1939 model cars 
nd trucks were 51 percent greater 
p to June 1, than the 1938 cars 
nd trucks for the same period. 
his represents a higher percent 
f increase in business during the 
rst seven months of the model 
tar than any similar period since 
mel introductions of yearly models 
yf Autmpegan in 1935. 
this 
de 


ludson’s Sales 
in| Spurt in June 


DETROIT. — Retail sales of 
udson cars in the United States 
rt the week ending June 3 
hined 44 percent over the same 
Soto, Meek a year ago, George H. 
Huds@#fatt, general sales manager for 
nobile #¢ Hudson Motor Car Co., re- 


d Gragprted Friday. 
Hudson retail sales in Wayne 
bunty for the first five days in 
lle pie gained 18 percent over the 
. me five-day period in May, 
watt revealed. 
fark 


shest 


nakes 


ir ree 

new Cs w* 
illac a, 
peliev? 


at MEAT anny 
ndust? puulle rac 


since 1928 and the fourth best 
May in 16 years. These figures in- 
clude export and sales to dealers 
in Canada. Our domestic sales by 
dealers in May were 183.3 per. 
cent above May a year ago, which 
actually means also that our do- 
mestic dealers sold more cars dur- 
ing the month than they pur- 
chased from the factory.” 

Packard Motor Car Co. also 
reported gains in May running 56 
percent ahead of April with the 
total placed at 7,115 units, while 
Bantam showed an increase of 31 
percent. Other units reporting 
sales increases over May a year 
ago, but not topping April this 
year, included Buick, Oldsmobile 
and Pontiac while several cities 
reported marked gains. 

Hudson, which gave the first 
returns on sales for June, re- 
ported its June sales for the first 
three days of the month as 44 
percent above the same period a 
year ago. 

Breaking down the General 
Motors sales further, the report 
shows that while domestic retail 
sales were 129,053 in May. 

Sales to dealers in the United 
States last moiith amounted to 
112,868 units, against 126,275 in 
April and 71,676 in May, 1938. 

Total sales to dealers in the 
United States and Canada, plus 
overseas shipments, stood at 145,- 
786 compared with 158,969 in 
April and 104,115 in May a year 
ago. 

For the first five months of the 
year consumer sales in the United 
States totaled 575,843 cars and 
trucks, compared with 422,049 in 
the similar 1938 period. Dealer 
sales in the first five months 
amounted to 614,740, against 347,- 
052 in the first five months last 
year. Total sales to dealers in 
the United States and Canada, 
plus overseas shipments, amounted 
to 794,039, against 512,045 in 1938. 


Bantam Reports 


May Sales 31% 
Over April Total 


BUTLER, Pa.—Bantam domes- 
tic sales in May showed an in- 
crease for the fifth successive 
month in 1939, according to Roy 
S. Evans, president, American 
Bantam Car Co. 

May shipments were 103 per- 
cent above shipments in May, 1938. 
May figures for this year also 
showed a gain of 31 percent over 
April, 1939. 

Evans stated that orders already 
on the books for June indicate that 
the coming month will again 
eclipse all previous figures. 

The truck section of Automotive 
News is the only publication edited 


entirely for the truck, trailer and 
truck equipment dealer. 


AL DINNER given by Borg-Warner Corp. prior to the Indianapolis 
e. Left to right, Col. Roscoe Turner, honorary starter; Eddie Rick- 


he POEs cker, President, Speedway Assn.; Howard E. Blood, president, Norge di- 


on o 


‘dill’ Boung «p °'S-Warner and executive vice-president of Borg-Warner; fore- 
ad in, Pop Myers, general manager of the Speedway. Standing is Seth 


Pein, rs 
1) sal of Norge, official starter. 


gne over the first of a pair of 


NSOR christens Champion. Alma Kaster breaks a bottle of champa 
oknene Chameneas now running an cadurance test at the Indianapolis Speedway. Watching her are ney a. 
baugh, AAA official and editor of Automotive News (leaning on car fender); Geo. D. Keller, vice-presiden c g 


of sales of Studebaker (second from left); Roy E. 
William S. James, chief engineer; and various AAA officials, 


Pontiaec’s Sales 
In May Exceed 
1938 by 75.7% 


PONTIAC.—Retail deliveries of 
Pontiac cars in the United States 
for the last 10 days of May were 
5,776 which is 8 percent higher 
than the second 10-day period 
figure and 75.7 percent higher 
than for the same period of May, 
1938, according to D. U. Bathrick, 
general sales manager. 

Total deliveries for the month 
of May were 15,760 which is 72.3 
percent above May, 1938, and, it 
was pointed out by Bathrick, rep- 
resents the biggest gain over the 
corresponding month last year of 
any month this year. Deliveries for 
the first five months of 1939 
totaled 56.6 percent more than for 
the same months last year. 


“Business has been good,” said 
Bathrick,” and I look for a con- 
tinuation during June. Other fa- 
vorable factors in the present 
Pontiac situation include the in- 
creasing used car sales which 
were the highest in May of any 
month since September, 1937. 
They were 3,349 units higher than 
in April and 5,898 above May of a 
year ago. 

“Inventories of both new and 
used cars in dealers’ stocks have 
declined steadily since mid-April, 
the number of days supply of 
used cars in dealers’ stocks being 
28.6 on May 31 compared to 32.1 
days the last of April and 36.1 
days the last of May, 1938.” 


GMC Sales Rise 
96% During May 


PONTIAC.—Domestic retail 
sales by General Motors Truck and 
Coach during May were 56 percent 
larger than during the same month 
of 1938, it is announced by J. P. 
Little, vice-president directing 
sales. 

The GMC production volume for 
the month was exactly double that 
of May, 1938, Little stated. 


Cole, vice-president 


in charge of engineering (fourth from left); 
who are supervising the run. See story, page 1. 


Chevrolet Sales Set Mark 
With May’s Total at 77,125 


DETROIT.—For the first time 
since 1933, Chevrolet dealers’ May 
deliveries of new passenger cars 
and trucks this year eclipsed 
those of April. The company an- 
nouncement shows the month’s 
new deliveries as 77,125 units. 

This is 34.8 percent above the 
total for May a year ago, com- 
parison of the record reveals, and 
is the second highest month since 
the 1939 models’ introduction. 


The figures show that Chev- 
rolet’s sales in the final 10 days 
of May exceeded those for both 
the preceding 10-day periods, and 
that passenger cars and trucks 
both shared in the advance over 
corresponding periods of last 
month and last year. 

Truck deliveries for the month 
were 15,474, as against 11,436 in 
May 1938. 

Used car sales for the month 
totaled 157,461, a gain of 25.8 per- 
cent over May of last year. The 
final 10-day period was 6,412 
units above the period immediate- 


Detroit Car Sales 
Rise Sharply in 
May Over 1938 


DETROIT.—New car sales in 
Wayne County (Detroit) during 
May totaled 9,495 units, or almost 
four times the 2,451 cars sold in 
the same month last year. Truck 
sales likewise showed a sizeable 
gain, the 1939 total being 547 as 
compared with 295 in May a year 
ago. 

Year-to-date totals for car sales 
are 34,274 units for 1939 as against 
only 13,667 units for the same pe- 
riod last year. 

Ford’s 2,705 sales topped indi- 
vidual makes in May, followed by 
Chevrolet with 1,567; Dodge 1,103; 
Plymouth 893; Buick 758; Pontiac 
481; Mercury 432; Oldsmobile 239; 
Packard 239 and Hudson 210. 


Packard’s Sales in May 
26% Above April Total 


DETROIT. — During the com- 
pany’s first month of operation 
under its new pricing policy, an- 
nounced May 1, deliveries of 
Packard cars to purchasers in- 
creased 56 percent, according to 
W. M. Packer, vice-president of 
distribution. . ae 

“Our deliveries for May,’ said; 
Packer, “totaled 7,115. This. repren 


sents an increase of .56 percent, 
over April. It also is, an. inereage, 


of 41 percent,.over.. deliveries , for 
May last year. wT 
“Deliveries of the larger..more 


expensive Packard cars for May 
were such as to constitute a 
cheering note for business in gen- 
eral. They were up so sharply as 
to leave no room for doubt that 
there is a definite increased buy- 
ing of these ultra-luxurious type 
of automobiles: 
“Our Super Eight deliveries for 
May: exceeded: ‘those for May: last 
year; by 123 peneént...At the same 
time, deliveries: of Packard 
Twelves, our most costly cars, 


4 represented an increase of 81 per- 


cent over those for May, 1938.” 


ly preceding, and 11,942 units 
above the period ending May 10, 
giving the company’s retail sales 
organization a grand total of 234,- 
586 new and used car sales for 
May. 


Olds Sells 13,034 
In May; Tops ’38 
By 28 Percent 


LANSING.—Retail sales of Olds- 
mobile sixes and eights continued 
on their upward trend and for 
May totaled 13,034 for a gain of 
more than 28 percent over the 
10,151 cars sold during May last 
year, according to D. E. Ralston, 
Oldsmobile’s general sales man- 
ager. 

“Oldsmobile sales for the first 
five months of this year now total 
60,730 units to show a gain of 47 
percent over the 41,369 cars sold 
by our dealers during this same 
period last year,” Ralston said. 
“Sales for the last 10 days of May 
this year totaled 4,762 cars,” he 
added. 

“While Oldsmobile dealers were 
enjoying one of the best new car 
selling periods of recent months 
they also were successful in sell- 
ing 47,034 used cars which is the 
biggest used car sales volume of 
any month since August, 1937,” 
Ralston stated. 


Sales of Buicks ~ 


wh 


Take Spurt Last» 


2919) 


Period of May 


FLINT. — Domestic retaif ‘sales 
of Buick motor cars durin?’ Ma 
totaled 19,730 units, comparable 4 
the best month in the cérnipary’s 
experience, while used ‘dar 'sales 
established an all-time record, sit 
was announced this week, by, W, 
F. Hufstader, general sales man; 
ager. Seid nics 

Reflecting a strong automotive 
market, which has produced sales 
of more than 62,000) new: \Bugcl 
cars in the last 90.,.daye,, ’] 
month’s volume compared. ‘wi 
13,841 in May last year, a’ gain af 
5,889 units or 42.5’ percent!'® 2/1! 

According to Hu'f’s't a’d ¢¥} thé 
month ended strong ‘with ‘7,215 de. 
liveries in the United, Statas. duré 
ing the final 10-day, period,. ,com+ 
pared with 6,752 in the preyious 
10 days, 5,390 in the fitt A peribal 
of; April and: 5;171 in: the 'corve- 
sponding period of: May:ia ‘year 
ago, 

Record. used. car sales for) the 

onth were 37,651 units, which 
compared with 28,990 in’ May 1938: 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the wpbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS whieh is timely, 
authentic and of value—(AN 6-10-1933). 
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Reeves Leaves a Gap 


ETIREMENT of Alfred Reeves from the active manage- 

ment of the Automobile Manufacturers Assn., to the 
position of advisory vice-president, leaves a gap. However, 
he will continue as manager of the National Automobile 
shows and will serve as advisor on other problems arising 
within the industry. For 25 years Reeves and automobile 
industry have been synonymous. 

Starting back in the early days when the industry was 
in its infancy, he tackled its problems with the astute diplo- 
macy of a sophisticated Talleyrand without ever losing the 
homespun touch which contributed so much to the greatness 
of Ben Franklin. 

Directing the course of an organization in the interest of 
the largest industry in the United States, whose products are 
owned by 30,000,000 people who drive them through 48 states 
which are bounded by a million laws, regulations and com- 
munity likes and dislikes, is no sinecure. When Reeves took 
over the helm of the manufacturers’ association in 1914 there 
were 1,625,000 passenger cars and 85,000 trucks registered in 
the U. S. Today there are 25,000,000 passenger cars and 4,000,- 
000 trucks. In the interim there have been wars, strife and 
depression. 

His was a big job and well done. He could, if he would, 
“point with pride”; but it is part of Reeves that he would 
prefer to leave that to others to do. It is therefore a real 
pleasure for us to contribute our applause to the applause 
of his colleagues who Thursday approved his request to be 
relieved of his active duties but insisted that he remain in an 
advisory capacity, which in itself was a more ringing en- 
dorsement than mere applause. 


Price Maintenaee Talks 
EST information at the present time is to the effect that 
automobile factory representatives have deferred decision 
on whether or not to accept the invitation of the National 
Automobile Dealers Assn. to join in an all-industry confer- 
enfg on price maintenance June 26. We sincerely hope in in- 
terest of harmony that the ultimate decision in this case will 


wat be negative. 

*This comment is made purely on our current understand- 
ing of NADA’s purpose which we conceive to be merely an 
i A discussion of problems with no binding promises or 
agreements expected or implied by either side. We feel such 
a,conference could lead to better understanding; that it would 
be.perfectly legal and above board and that it would in no 
way prejudice the interests of the industry as a whole in the 


future. 


Why Not Listen? 


NE thing that always has bored us at banquets and other 
gatherings has been the unfailing selection by the ar- 
rdangements committees of speakers who speak “right down 
the alley” of the guests. We have always felt that such talks 
would be more instructive if they brought a new viewpoint. 
That we were in error was hilariously brought out at the 
Borg-Warner annual race dinner at Indianapolis recently. 
There a “rib” speaker, Prof. Youseloff or Spoofalof, extolled 
thé virtues of Russia and derided the short-comings of the 


United .States.; Strangely ‘his. criticisms. of..America which. 


drew the l6udest bods ‘were those which bordered closest to 
the truth. That the professor escaped‘ with matted hair un- 
seathed seeméd’ a miracle. But if. arrangement committees 
will please copy, we still think we were right in the first place. 
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RANDOM I was not present 


SHOTS! when the Declaration 
of Independence was 
signed at Philadelphia or even 


when the Treaty of Versailles was 
signed in that great mirrored room 
in Paris but I was “among those 
present” when a reigning British 
monarch and his Queen saw for 
the first time the United States of 
America. That this was a date 
which will crowd the history 
books for many generations to 
come was proved by the fact that 
there seemed to be almost as many 
correspondents, reporters, camer- 
men and radiomen present as 
there were loyal British subjects 
—and the size of that crowd was 
variously estimated up to a half- 
million! 
* ‘* * 

We Americans are quite likely 
to agree that in sales and adver- 
tising showmanship we lead the 
world. The land which claimed P. 
T. Barnum has always considered 
him the Patron Saint of publicists. 
Ladies and gentlemen, for pure 
and unadulterated showmanship 
and diplomatic strategy, I give you 
the management of the present 
tour of the King and Queen of 
Great Britain and all its Domin- 
ions! Of course Steve Hanagun 
does not have the material to work 
with but I have serious doubts 
that he could have equaled this 
present piece of promotion. 

OK x * 

I saw the show at Windsor, On- 
tario, last Wednesday night. The 
thrill of seeing that streamlined 
blue and gold train with the giant 
crests “G. R.” on each car was 
somethin’. None in that crowd of 
a half-million had more chills 
running up and down his verte- 
brae than did yours truly. The 
effect on the crowd of the smiling 
King and Queen, flanked on either 
side of the observation platform 
by two six-foot “Mounties” in 
their red uniforms, was electric. 
None of you who had the same 
experience will call me a senti- 
mental so-and-so and I have never 
yet been accused of being an 
Anglophile. 

* * ~*~ 

In passing I cannot help but 
comment on the fact that although 
the Detroit skyscrapers were 
sparsely lighted during the festiv- 
ities on the river-front in Windsor, 
the Ford Motor Co. of Canada 
buildings along the river-front 
were lighted from top to bottom 
and must have made a lasting im- 
pression on the royal visitors. Hats 
off to the Canadian Ford crowd. 
They maintain the Ford reputa- 
tion for never - missing - a - trick. 
And, by the way, the royal couple 
are using a_ specially-built-in- 
Canada Buick convertible sedan 
for their meanderings away from 
the royal train, which isn’t so bad 
a break for General Motors in 
Canada. 

* * * 

Detroit is jubilant over the set- 
tlement of the Briggs strike and 
70,000, are going back to work as 
I write this. That means a lot to 
even a big city like Detroit and I 
imagine there are plenty of dealers 
who are just as glad to see the 
production lines pick up again. 
If you remember that my favorite 
graph on general business is pub- 
lished in “Business Week” you will 
note that it has taken a sharp rise 
upward the last three weeks. 
That’s the sign I was waiting for! 
—G. M.S. 


* * * 


The Automotive News Almanac 
for 1939 is already in the works. 
We hope to mail it by the end of 
June. It will be “bigger and bet- 
ter” than any of the preceding five 
editions and if you haven’t seen to 
it that your advertising will ap- | 
pear in it, you'll have to wait a! 
year to catch the next one. 















“They Fwam and They Fwam Until They Met a Shark 





In This Corner— 


“We Need a Czar .....’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence 
be observed upon request. 


Industry Czar 


In reference to “Word in i 
wise” in your June 5th issue,) 
may be interested in a copy 
talk which I made at the am 
convention of the Autom# 
Trade Assn. Managers i 
York on Mar. 2, 1937, in W 
I referred to the same sugge& 
in 1936 as you refer to in} 
June 5, 1939, issue. 

Again, in 1938, throug 
questionnaire to a numbe 
dealers throughout the count 
tried to keep alive the thoug 
a “Judge Landis” for the ™ 
vehicle industry, or, as 4 ® 
stitute, a type of individual 
could really represent the ™ 
dealer at the so-called “confer 
table” (see copy of my ™ 
April, 1938, copies of which ¥ 
sent to all trade papers 
number of dealers associations 

“Word in Edgewise” is not“ 
most timely, but if accep 
adopted and sincerely pr0m 
gated, there would be a possit! 

(Continued on Page 14, Col 


Coming Events 


2 JUNE nw. ¥. Bo 
6-27—Lake George, ee 
State Automobile Merchants 

annual conclave. 


5- 7—Baltimore. Automotive ™ 
Rebuilders Assn. annua 


_ AUGUST ans 
7-10—Chicago Navy Pier. «iy 
Automotive Accessories 
SEPTEMBER sin 
14-16—La Crosse, Wis. Wier 
motive Trade Assn. an 
vention. 


not writing you before but I know 
you appreciate how difficult it is 
to get down to writing while on 
vacation. Anne and I have en- 
joyed every minute in these 
islands and hate to think that next 
week we will be leaving here. 

Spent several days last week 
fishing off the coast of Hawaii and 
had exceptional luck, landed the 
baby shown in photo, a striped 
Marlin, 315 pounds; had another 
hooked and he broke the line. Also 
landed several smaller fish, so we 
felt very good about the fishing. 

We have enjoyed every minute 
of our stay over here and I think 
I am a lucky fellow to be work- 
ing for a gang that will let me 
have such a grand vacation. We 
are sailing next week, so will be 
seeing you at the old club soon. 
Best regards.—L. G. Peed. 












OCTOBER 
12-21—London. International 


bile show. toot 
14-21—Rochester, N. ¥- Au 


show. “J 
15-21—New York. National Aut 

show. 9 
25-Nov. il — Milan, Italy. Au”? 


lon. 
PEED’S PRIZE is no prop. This ~ NOVEMBER 
eee eee welghted 315 pounds and | 3-11—Chicago. Automobile shor 
over : 
DeSoto’s eet; caught by DECEMBER gist 


vice-president off Hawaii. 


- . Automotive 
See Peed’s testimony herewith. oes 


dustries Show. 
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|\Of New York’s Pontiac Buyers 
|59% Read The New York Times 


s 






If you know the men and women at the wheel of 
today’s new cars... what newspapers they read 
... Which one they prefer... you have a reliable 
guide to a city’s active new-car market. 


What New York newspaper, for example, do . 
most new Pontiac buyers read? Which one is ie 
their favorite above all others? The answer is: The New York Times. — 


————— 


Vitally important to Pontiac executives... such information is equally 


ae 


significant for manufacturers of all makes of cars. It helps them plan 
more effective advertising, helps them direct their sales messages to 
the city’s richest and most profitable automobile market. This means 
> more sales per advertising dollar . .. more profit dollars per sale. 


An impartial survey recently conducted by the Statistical & Recording 
Corporation* reveals that: 


New York Times. 


The Times is first choice of more Pontiac buyers than any 
two other newspapers combined. 


l 59% of all new Pontiac buyers in New York City read The 


to} ~- 


NUK 
rh eS) 


Including not only Pontiac owners but buyers of all other 
makes of cars as well, The Times is the outstanding 
favorite among New York newspapers. 





Facts like these from an unbiased source confirm the judgment of 
4 automobile manufacturers in using more advertising space in The 
New York Times than in any other New York newspaper. They know 
that extra schedules in The Times mean extra sales and extra profits. 


Che New Pork Zimes 


“ALL THE NEWS THAT'S FIT TO PRINT” 
GENERAL MOTORS BUILDING + DETROIT * MADISON 3880 
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* Questionnaires were sent to every individual buying a new car in New York City during 
the months of March. April, May, June, November and December, 1938, asking two 
things: which New York newspapers they read regularly, which ONE they/prefer above 


all others. Of 43,000 mailed out, over 26 per cent were returned 





BE SURE 10 READ THE NEW YORK TIMES EVERY OAY YOU'RE IN NEW YORK FOR THE WORLD'S FAIR ITS ADVERTISING COLUMNS WILL GUIDE YOU 10 THE THINGS TOU WANT 10 OO AND SEE WHILE WERE 





GM Dealer Coun 





Champion 


(Continued from Page 1) 
riod, was consumed on the round 
trip with three days at the New 
York Fair and time to spare. 


The distance of the eastern trip 
was 3,076 miles and the car was 
on the road 75 hours and 15 min- 
utes. The average daily run was 
615 miles. The distance of the 
western trip was 3,068 miles, the 
time on the road 75 hours and 9 
minutes and the average daily run 
was 613 miles. 

The total cost of the 225 gallons 
of gasoline used on the entire trip 
was $44.33. 


No water was added on the en- 
tire trip. No AAA seals were 
broken. No repairs or adjustments 
were made. No tires were changed 
and no-_ punctures were en- 
countered. After the completion of 
the run AAA observers took the 
car apart and found wear on 
moving parts to be infinitesimal. 

The Champion used 13 different 
kinds of gasoline on the trip. The 
lowest cost of gasoline was 15.4 
cents per gallon, the highest 25 
cents. 


A total of 373 stops were made 
for traffic signals, meals, overnight 
rests and other causes. 

The route of the trip was as 
close to America’s “main line” as 
it is possible to go. The car 
traveled on U.S. 40 from San 
Francisco to Salt Lake City, 
thence on U.S. 89 and 30S to Iowa 
City, Ia.; then on U.S. 6 to Joliet, 
Ill.; on U.S. 30 to Valparaiso, Ind.; 
then back on U.S. 6 to Fremont, 
O.; then on Ohio 82 and 88 to 
Harrisburg, Pa.; and then on U.S. 
22 to the New York World’s Fair. 

Further reports from Stude- 
baker will be forthcoming, giving 
the cost of lodging and meals con- 
sumed on the trip, plus all ex- 
penses, which will inform every- 
body what it costs to visit both 
World’s Fairs in a Studebaker 
Champion. 


Goldcamp Named 


PITTSBURGH. — Appointment of C. 
F. Goldcamp to succeed the late J. D. 
Allen as manager of sales, cold fin- 
ished department, Jones & Laughlin 
Steel Corp., was announced this week. 
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PRODUCTION OF “the most effective institutional motion picture on traffic 
safety in 1938” brought to Chevrolet the bronze plaque awarded annually by 
the C.1.T. Safety Foundation. The award was made for the Chevrolet talking 
motion picture “Knights of the Highway.” Arthur O. Dietz (left), president of 
Commercial Investment Trust, Inc., and a trustee of the foundation, presented 


the award, which was accepted for Chevrolet by W. G. 


general sales manager. 


Lewellen, assistant 


MEMA’s Index Takes Drop 


In April but Still Tops °38 


NEW YORK.— According to 
manufacturers reporting their 
monthly business figures to Motor 
and Equipment Manufacturers’ 
Assn., replacement parts ship- 
ments for April advanced, serv- 
ice equipment shipments remained 
steady, while there was a decline 
in original equipment and acces- 
sory shipments. 

The grand index for all branches 
of the industry in April dropped 
to 136 percent of the January, 
1925, base as compared with 147 


Tags for 1940 Fair 


AUBURN, N. Y.—Although the New 
York World’s Fair Corp. had not yet 
confirmed reports it would continue 
the exposition through 1940, it was 
disclosed here this week that inmates 
of Auburn Prison already have turned 
out thousands of automobile license 
plates for next year bearing the _in- 
— “New York World’s Fair 
1 ad 


D 
Than 


THOMPSON 
and her Rhythm Singers 








presented by 


ETHYL GASOLINE CORPORATION 


percent for March and 101 per- 
cent for April, 1938. 

Shipments to vehicle manufac- 
turers for original equipment in 
April declined to 129 percent of 
the base, which compares with 153 
percent registered in March and 94 
percent for April last year. 

Service parts shipments to 
wholesalers for April advanced to 
148 percent of the base as com- 
pared to 141 percent in March. In 
April, 1938, the index stood at 
119 percent. 

Accessories shipments to whole- 
salers in April dropped, standing 
at 132 percent of the base index, 
which compares with 142 percent 
for March and 116 percent in 
April, 1938. 

Service equipment shipments to 
wholesalers in April remained sta- 
tionary at 105 percent of the base, 
which compares with 112 percent 
in April, 1938. 






ANDRE 


KOSTELANETZ 
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cil Model for Oil Industry’s Effort; 


Institute Hoping to Foster 
Similar Plans for Oil Firm; 


Special to Automotive News 

NEW YORK.—A review of the 
General Motors Dealer Council 
plan, through which the corpora- 
tion and its dealers are cited as 
having been “outstandingly suc- 
cessful in improving dealer-com- 
pany relations,” is being distrib- 
uted by the American Petroleum 
Institute’s public relations com- 
mittee to arouse interest in devel- 
opment of similar councils by in- 
dividual companies in the petro- 
leum industry. 

Efforts are part of a compre- 
hensive public relations program 
being undertaken by the API com- 
mittee, of which Victor H. Scales 
is secretary, for the purpose of 
improving relations within the in- 
dustry itself and between the in- 
dustry and various groups whose 
opinions constitute and influence 
American public opinion. 

In an explanatory statement 
preceding the summarized review 
of results achieved under the GM 
plan, the committee relates that 
discussion at recent organization 
meetings of petroleum industry 
regional public relations commit- 
tees traces the general basic cause 
of any dissatisfaction to “lack of 
mutual understanding of company 
and dealer problems and the diffi- 
culty of establishing close per- 
sonal contact between executives 
of the supplier companies and the 
dealers. Lack of opportunity to 
discuss significant problems in 
roundtable fashion many times 
magnifies dissatisfaction into dis- 
trust and suspicion. 

“Indications are that dealers in 
petroleum products have less the 
desire to complain than: (1) to 
feel that company executives have 
an interest in them; (2) to meet 


250 Are Expected 
At CATA Conclave; 
Study FTC Report 


CHICAGO.—Findings of the 
Federal Trade Commission regard- 
ing practices in the automobile in- 
dustry will be discussed in open 
session at the annual luncheon and 
business meeting of the Chicago 
Automobile Trade Assn., set for 
Monday in the Lake Shore Ath- 
letic Club. 

Advance reservations indicate 
that more than 250 dealers and 
sales executives will attend, it is 
announced at association head- 
quarters. 

With only the selections of the 
nominating committee in the field, 
the regular slate of six directors 
is certain of election. They include 
V. C. P. Dreiske, L. S. Snow, W. 
C. Stanlik and F. H. Yarnall, pres- 
ent incumbents; Charles Hermanek 
and James F. McManus jr. 

In addition to the election of 
directors, the business session will 
be featured by presentation of the 
annual report of CATA activities 
by Sam Shapiro, general manager, 
and discussion of future policies 
of the association. Harry T. Hol- 
lingshead, president, will conduct 
the meeting as chairman. 





Wage Cuts Restored 
By Westinghouse Co. 


_EAST PITTSBURGH, Pa. — In 
view of improved business of the 
company, full restoration of pay 
reductions for 8,700 salaried em- 
ployes was made June 1, accord- 
ing to George H. Bucher, presi- 
dent of the Westinghouse Electric 
and Mfg. Co. 

Salaried employes affected have 
been receiving 90 percent of their 
base rates since June 1, 1938, 
when reductions for all salaried 
employes were made in the com- 
pany’s retrenchment move against 
falling business at that time. 
Salaried employes receiving less 
than $125 per month were re- 
stored to their full rates six 
months ago. 


senior executives personally; (; 
to have tangible evidence that th 

are part of ‘our company’; and “ 
to enjoy the personal Satisfactio, 
of having someone  ‘importan; 
listen to and advise them. In Other 
words, the demand is for person; 
contacts, human relationship, — 


“Similar conditions were face; 
several years ago by the Gener, 
Motors Corp. and its dealer 
throughout the nation. Gener, 
Motors, as a corporation and it 
dealers, working through an ¢. 
ganization known as the Gener; 
Motors Dealers Council, have bee: 
outstandingly successful in in. 
proving dealer-company relatiop; 
in establishing a closer, more ut. 
derstanding, and more sympathet 
contact between supplier ap; 
dealer; and in working out highly. 
satisfactory solutions to problen; 
very similar to those facing 0: 
companies and their dealers” — 


Canada Reports 
62% Increase in 


April Car Sale 


MONTREAL. — Sales of nev 
automobiles in Canada in Apr 
were down 31.3 percent from 153 
according to the report of tr 
Canadian Automotive Trade ¢ 
new passenger car registrations : 
eastern Canada. 

Compared with the March tot: 
of 4,763, a gain of 62.6 percent: 
shown. Total for the first for 
months of the year is 27.7 pe 
cent below 1938. 

New passenger car registration: 
(in eastern Canada), leadir 
models: 





April Year toD 
1939 1938 1939 18 
Chevrolet 1,510 2,404 3,759 5 
Ford f 1,431 2,503 3,564 6 
Dodge ‘ 1,388 1,637 3,201 34 
Plymouth 1,272 1,651 2,869 3 
Pontiac 465 753° «1,281 iL 
McL.-Buick 371 582 926 1 
Chrysler . 369 468 893 1 
Oldsmobile 367 476 935 1 
Lafayette . 290 381 674 
Hudson 282 425 8703 





eee a 


7,745 11,278 18,805 2° 
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An experimental sugar “ 
harvesting machine has been © 
veloped by R. G. LeTourt 
Inc., of San Fesnciece, se 
heavy duty earth moving ® 
chinery. The first model 
shipped to the Hawaiian S 
Planters’ Association for test." 
complete harvester weighs e 
40 tons. It is more than 12 pc 
height, 14 feet in width, and® 
40 feet in length. Similar in 0p 
tion to a grain harvesting —— 
the new machine resulted fro! 
survey of sugar cane harvesy 
problems by Mr. LeTourneal © 
winter. Interesting feature + 
new unit is the use of two a 
pillar Diesel engines for ee 
One rated 160 hp. provides 
tive power. The 100 hp. os 
generates electricity for biost 
operating a rotary cutter, 0°". 
and conveyor belts. Cate 
engines are noted for the! 
performance, reliability = ’ 
life. Their performance — g 
safeguarded by using high’ 
Nickel alloy steels and ca’ 
for many © 
portant stre 


parts. THE 
INTERNATH 
NICKEL Cf 
INC. Now York 
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‘‘Who controls the purse 


controls the sale’’ 


‘To Feep your customer- 
be in on the financing! 


The C.1.T. Budget Plan is Your Plan 


N YOUR OWN SELF-INTEREST, it’s wise to complete the car 
I sale 100% by arranging the financing. If you let your 
prospect hunt around for some new-fangled plan, chances 
are that soon some one else will be telling him what kind 
of car to buy and where to buy it. 


The C. I.T. Budget Plan is your plan. It is designed to 
give the customer standardized service available at the 
dealer’s at the time the sale is made. Tested over many 
years, every detail is provided for. There is no ‘‘red tape’’ 
... wherever the car owner goes, he can make his payments 
as easily as if he were at home. 


Other advantages to you of C. I. T. financing include: 
Prompt, on-the-spot credit investigation; friendly, tactful 
consumer contact; immediate purchase of acceptable paper 
by office near you; ample funds for all requirements. 
C.1.T. service is not subject to local or regional economic 
disturbances. 







C. I. T. is the world’s largest independent 
sales financing institution, establishedin 1908, 
serving dealers and purchasers everywhere 
through more than 185 local branch offices 
...cachaself-contained fully-functioning unit. 


Cw. 


CORPORATION 


NEW YORK-CHICAGO-SAN FRANCISCO 






FROM THE GOLDEN GATE 
TO THE EMPIRE STATE 


SALES FINANCING 







te 





Chicago Dealer 





Engineers Forsee 150 m.p.h. 
Cars and Roads in Future 


SAN FRANCISCO.—A. Ludlow 
Clayden, Philadelphia engineer, 
told the world automobile engi- 
neering congress today he ex- 
pected to “live to the time when 
speeds of 200 miles an hour on 
rails and 150 miles on automobile 
highways will be commonplace.” 

He asserted automobile makers 
could build cars now that would 
travel at that speed, but said pro- 
duction necessarily must await 
development of suitable high- 
ways. 

As probable changes in automo- 
biles the next decade, Clayden 
listed higher cylinder compression 
which would call for an increase 
in the anti-knock quality of gaso- 
line; the building of motors in the 
rear instead of the front of the 
car; automatic speed changing 
and a relative decrease in the 





amount of lubricating oil used. 

William S. Canning, another 
Philadelphia engineer, said _ it 
would take an improvement in 
business conditions or a national 
emergency to start an era of 
super-speed highways. 

He predicted the beginning of a 
super-highway system from coast 
to coast and from Alaska to Mex- 
ico City was possible in five years. 

Canning envisioned eventual 
construction of 150-mile-an-hour 
highways cutting through big 
cities on elevated structures, ac- 
celerating and decelerating lanes 
for cars to enter or leave the high 
speed channels in suburban or 
inter-city centers, and eventually 
open roadways screened on both 
sides by evergreen hedges to 
prevent the attention of drivers 
being diverted to the scenery. 


“One hundred fifty miles an 
hour on a properly constructed 
highway can easily be safer than 
is 50 miles an hour on many roads 
where that speed is legal today.” 


New Reo Plans 
Tentatively OK’d 


DETROIT.—Reorganization plan 
for the Reo Motor Car Co. drawn 
by Trustee Theodore I. Fry, was 
approved tentatively Thursday by 
Federal Judge Arthur F. Lederle, 
with the final hearing set for 
July 10. 

Meanwhile the trustee will con- 
fer with the Reconstruction Fi- 
nance Corp. on prospects of bor- 
rowing $2,000,000 to furnish work- 
ing capital. 

Chief feature of Fry’s plan is 
the liquidation of assets not 
needed by the company so credi- 
tors can be paid. If any are not 
paid, they will have preferred 
claims when the company resumes 
operations. 








More and more, when America 
takes to the wheel it rides on 
Hyatt Quiet Roller Bearings. 
This is because the automotive 
industry...which year after year 
offers many new advantages... 
has been including more Hyatts 
in more positions, to subdue 
noise, wear, and shocks. The re- 
sult is a full measure of smooth- 








ness ... of silence .. . of riding 
comfort and operating satisfac- 
tion. Hyatt not only keeps them 
quiet, but adds many other ad- 
vantages important to car, truck, 
and bus builders. Hyatt Bearings 
Division, General Motors Sales 
Corporation, Harrison, New 
Jersey; Detroit, Chicago, Pitts- 
burgh and San Francisco. 
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s Get Warning on 4 Trade Evil; 


CATA Condemns ‘Bushing,’ 
Lurid Ads, Inflated Cred 








CHICAGO.—Dealers who “bush” | statements as ‘We trade higher 


customers, indulge in lurid adver- 
tising of used cars, allow credits to 
be sold at a discount, and fail to 
recondition used automobiles, are 
treading on ground that is danger- 
ous for both themselves and other 
dealers. Furthermore, they are 
hurting the industry’s standing 
with the public. 

These practices are listed, dis- 
cussed and condemned in bulletins 
just issued by the Chicago Auto- 
mobile Trade Assn., as follows: 


than anybody else in the world: 
‘We give the world’s highest’. 
lowances,’ etc. Such type of adye, 
tising is hurtful to dealer Welfare 
It can only result in further ¢. 
moralization of the price structur 
and can only end up in a whir| ¢ 
meaningless promises or broker 
dealers.” | 

Bushing. “That ugly creatuy 

known as bushing is again 
rearing its head in Chicago any 
elsewhere. We are confident, hoy. 


Auto Credits. “If the amount of | ever, that it will be stifled, becay; 
the credit is in excess of what| neither the industry nor the py). 


would have to be paid in cash for 
the goods or services purchased, 
then the credit has been inflated, 
and the dealer is simply giving a 
discount on a future new car sale.” 

Lurid Advertising. “Occasion- 

ally dealers advertise such 








lic can tolerate a practice thet 
smacks of a confidence game. Thi 
sharp practice and trickery ¢. 
not be condoned by a reputatj; 
industry.” 
4 Car Reconditioning. “A re). 
tively new development ; 
court decisions,” which hoi 
dealers liable for damages resy. 
ing from selling unsafe cars, “mz 
be helpful in reducing reckle 
trades.” A legal opinion by Sey. 
mour Lewis, CATA general cour. 
sel, describes in detail the exter 
of liability of dealers when ip. 
jury or death occurs as a cons 
quence of defective mechanism ¢ 
used cars sold by them. 





4 Drivers Join 
Champion’s 10 
Mile-Hour Club 


INDIANAPOLIS.—Four driven 
one a veteran and three compar 
tive newcomers to the Indianapolis 
track, have completed qualific 
tions for membership in the Chan- 
pion 100-Mile-an-Hour Club, : 
check on official records of th 
Memorial Day 500-mile race dis 
closed this week. 

The initiates are Babe Stap 
of Los Angeles, who has been rap 
ping at the door of the organiz 
tion for several years but wr 
never quite made entrance ft 
quirements; Jimmy Snyder, tt 
Chicago milk man; Joe Thorne, tt 


2’ 


New Rochelle millionaire; a (YIN 
Frank Wearne, of Pasadena, Cali b 

Stapp finished fifth in the 5 € 
mile grind; Snyder, who hol D 
both race qualifying and track lz VO y¢ 
records, second; Thorne sevent indu ' 
Wearne in ninth position. S 

All of the 10 money winners? Stu 
the Speedway this year topped t# 
100-mile-an-hour average that‘} totale, 
demanded for enrollment in t 
sport world’s most exclusive ordé} Over I 
but of the other drivers, one l# of 17 
relief and five were already met 
bers. Bill Devore, St. John’s, Ka teach 
had a relief driver part of 
race and this barred him from} of 245 
ranks. we 

Wilbur Shaw, Indianapolis, #} "re t 
winner; Cliff Bergere, Ho Th 
Coe. Ted Horn, i. t.. - ; € 

rge Barringer, Houston, rl 
and Mauri Rose, Detroit, w& Priced 
money winners previously @f accou; 
rolled in the club. 

The annual meeting of the !" baker 
Milers, held immediately Pre®l Prosig 
ing the race, resulted in the elé 
tion of Zeke Meyer, oldest driv] wel] a 
of the Indianapolis field, as pr& 
dent, and Horn as vice-presidel If y 
The club is sponsored by 4: 
Champion Spark Plug Co. | \8es to 
Toledo. vance: 















Patman Will Address 


Missouri Dealers As 

ST. LOUIS.—United States Se 
ator Wright Patman, of Arkant 
has accepted an invitation t 
liver the principal address 4 
first annual meeting of the * 
souri Automobile Dealers 
to be held at Hotel Chase ™ 
June 16. tg 

Joseph A. Schlecht, secté 
and manager of the Greater 
Louis Automotive Assn., . 
the text of the senators 
hasn’t been disclosed. 


Inc., ® 
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Studebaker sales 


go UP and 


UP! 


First 5 months this year show bigger volume 
than first 10 months last year! 


214 times greater than first 5 months of 1938! 


INCE March 1, the Studebaker plant has 
been running at full capacity. 


Do you know of any other factory in the 
industry that can match that record? 


Studebaker factory deliveries for March 
totaled 10,208 cars, an increase of 152% 
over March, 1938; in April 10,974, a gain 
of 177% over a year ago; and*May sales 
teached the total of 11,334 cars, an increase 
of245% over May, 1938. May factory sales 
were the largest for any May since 1928. 


The tremendous success of the new low- 
priced Studebaker Champion is only partly 
accountable for this record-breaking Stude- 
baker volume. Sales of the Studebaker 
President and Commander models are also 


| Well above last year. 


‘ If you want to participate in what prom- 


. | l8s to be one of the most remarkable ad- 


vances ever made by an automobile manu- 





facturer, now is the time for you to look 
into the fair, productive Studebaker franchise. 

All over the nation, financially sound, 
highly regarded distributors and dealers are 
switching to Studebaker. The Studebaker 
contract includes the right to sell Studebaker 
Commanders and Presidents as well as the 
sensational, low-priced Champion. Sell 
Studebaker trucks and commercial cars, too, 
if you wish. You retain your full independ- 
ence when you ally with Studebaker, the 
motoring industry’s ‘Great Independent.” 

For full particulars write me today or, if 
you prefer, just mail the attached coupon. 


Chic Viffoan PRESIDENT 


THE STUDEBAKER CORPORATION 
SOUTH BEND, INDIANA 


STUDEBAKER... 


America’s Friendliest Factory 























STUDEBAKER CHAMPION 


World’s newest and finest 
lowest price car 


600 


and up, completely equipped 
at factory, South Bend, Indiana 


| 
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‘ 


PAUL G. HOFFMAN, President ‘ 
The Studebaker Corporation, South Bend, Indiana 






















Please tell me what the Studebaker Champion can 
mean to me in increased opportunity and profits. 
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Clonest Treatme 


’ May Sales Show 


Gain Over April 


In San Antonio 


SAN ANTONIO, Tex.—New car 
sales for May showed some im- 
provement over those for April, 
though not reaching the March 
volume when 845 units were de- 
livered. Except for March, how- 
ever, May sales led all other 
months for the current year. 

Sales according to individual 
makes were as follows: 

Buick, 26; Cadillac, 7; Chevrolet, 
87 (and 21 commercial units and 
19 trucks); Chrysler, 12; De Soto, 
6; Diamond T Truck, 5 commercial 
units and 2 trucks; Federal Truck, 
5; Dodge, 83 (and 1 commercial 
unit and 5 trucks); Ford, 122 (and 
10 commercial units and 6 trucks); 
GMC Truck, 3 commercial units 
and 3 trucks; Graham, 1; Hudson, 
21 (and 1 commercial unit); IHC 
Truck, 7 commercial units and 10 
trucks; LaSalle, 5; Lincoln-Zephyr, 
3; Mercury, 11; Nash, 4; Oldsmo- 
bile, 25; Overland, 3; Packard, 7; 
Plymouth, 61 (and 2 commercial 
units); Pontiac, 22; Studebaker, 37 
(and 2 trucks); and Willys, 5. 











ZONE MANAGERS from the Atlantic and Eastern regions were in Lansing 
this week to attend the final of a series of summer sales conferences conducted 
by D. E. Ralston, Oldsmobile’s general sales manager. Ralston was assisted by 
R. L. Myers, assistant general sales manager in charge of the eastern division. 
Details of an active sales program for the summer months were outlined at 
the meeting. Left to right, R. C. Gilmer, Boston zone; Geo. H. Smith, Philadel- 


phia zone; William Crossley, New York zone; F. Q. Murphy, Atlantic regional 
manager; Ralph Myers, standing; F. J. Spexarth, Memphis zone; J. M. Wilson, 
Atlanta zone; J. H. Lemons, Washington zone. 


Registrations by out - of - county 
dealers covered one Plymouth and 
one White truck. Total, 539 cars, 
50 commercial units, and 53 trucks, 
for a grand total of 642 units. 
May sales in previous years 
were as follows: 1934—654; 1935— 


76% of Cars Defective 

ST. LOUIS.—Seventy-six percent of 
the automobiles tested in the safety 
lane conducted for three days by the 
St. Louis County Junior Chamber of 
Commerce were rejected as road un- 
worthy, according to a tabulation by 
Earle W. Radcliffe, division safety en- 
gineer for the Missouri State Highway 


637; 1936819; 1987687; 1988—| (APR aastie brakes and BT Se 
382. fective lights. 


.. cecause the Driver 


Couldn’t SEE as Well at Night! 


bility even in severe conditions of fog, rain, 


AUTOMOTIVE NEWS, MONDAY, JUNE 12, 1939 


nt Accorded N. Y. Used Car Buyenf 


Business Bureau Survey |{n 


Discovers Few Violation 9 


NEW YORK —Investigations 
by the Better Business Bureau of 
New York City have developed 
that, as a whole, automobile mer- 
chants of the metropolitan district 
are extending fair and business- 
like treatment to purchasers of 
used cars, according to H. J. 
Kenner, general manager of the 
bureau. 

“For several months past,” said 
Kenner, “The Better Business 
Bureau has been making a first- 
hand study of used car advertis- 
ing and merchandising practices 
in the city, at the invitation of and 
in co-operation with the Automo- 
bile Merchants Assn. of New York 
and the Brooklyn and Long Island 
Automobile Dealers Assn. 

“Only a small number of used 
car dealers have been found who 
were not fair in their dealings. 
These dealers have had ample op- 
portunity to correct their practices 
and further violations on their 
part will be submitted to the 
proper public authorities for ac- 
tion.” 

Kenner stated further: “The 
purchasing public is also co- 
operating with the Better Busi- 
ness Bureau which makes the 
following recommendations _ to 
prospective buyers of used cars: 


l “Insist that every detail of the 
used car transaction, including 
| the serial and motor number of 
the car that is being purchased 
be listed on the order form that 
you sign, or the deposit receipt 
which you accept. 


? “That any down payment or 
deposit in cash, or the value of 
your trade-in be listed in detail, 
as a part of the used car order 
or the receipt. 


3 “Determine if the specific used 
car carries a guarantee, and if 
guaranteed be sure the exact 
meaning is clearly expressed in 
the order form before signing. 


4 “Demand that the order specify 
the number of monthly pay- 
ments and the exact amount of 
each payment representing the 
balance to be paid on the pur- 
chase price. Be sure that the sum 
of these monthly payments added 
to the deposit or down payment, 
or the agreed value of the used 
car trade-in, does not exceed the 
cash price of the car purchased, 
plus a reasonable charge for 
financing the balance. 


5 “If a premium for car insur- 
ance is charged in the trans- 





action, request a definite Notatig COL 
in the order, giving the amoy r 
ea hug caret 
and class of protection which y, ¢rengt 
as the purchaser are to receive men's 
6 “Be wary of cars advertises 4 nouse 
prices far below normal Vala ing the 
They may be worn out taxies ference 
flood cars, wrecks, cars salvapd nembe 
from_ fires, etc., or these a ate. Al 
posedly low-priced cars may 4 over 
lacking in essential parts J Boilé 
used merely as bait to give af amend 
unscrupulous dealer an ODper effecti\ 
tunity to sell a higher priced gf emor’s 
Ohio A 





GM Will Offer |! 
Hospital Plan]: 
To Its Worke = 


DETROIT.—Alfred P. Sloan 3 of fron 
chairman of General Motors Cog} ##!ets 
Friday announced a hospitalizaigq 5 


and surgical benefit plan avails 4 
to the corporation’s 200,000 ef sefore 


ployes in the United States g year, SI 
Canada. The plan is an addition form a: 
the present group life-health-agj renewa 
dent insurance plan which is ng #e sha 
in the 13th year of operation, } 
Approximately 98 percent on 
eligible General Motors empl: 


: suspent 
are insured under the group g orifa 
rangement. of a de 


Employes participating in ¢ be rein 
extended plan will be assurei§ onterin 
hospitalization benefits of $4a(4 ¢ealer, 
to run as long as 70 days ft} proper 
single disability. In addition, tha of mote 
are included benefits toward 4 of a 2 
fraying costs of surgical operatig §5 fee 
up to $150 for a single operati jicense 
The plan also provides for pa man st 
ment of certain specified hosp¥ other j; 
services in addition to the #§ tion. 
day and the surgical benefits. | 9 «7p. 

All employes in the Un@ & mop, 
States and Canada with aml nox in 
earnings at a rate up to $4,208 sopjica 
year will be eligible for particy} rictrs 
tion. The extended plan Dect preccrjj 
effective after 75 percent of@ his lice 
eligible employes indicate a G& noc. op 
to participate. The corporation” the jog 
assume a share of the costs 8§ of a Jicg 
does in connection with the bi applica 
plan. Contributions by partic the fee 
ing employes for the additia copy of 
protection will be at the rae ¢ ‘ang 





75 cents per month. salesme 
. "Und 

E. C. Conkling copies 
DETROIT.—E. C. Conklin § was fel 


former manager of the Detroit % charge 

division of Standard Oil Co. &4 wpieg , 

diana, died Sunday at his hom] yoq ¢, 
Miami, Fla. Mr. Conkling joint] ),., 
company in 1879. a 

3 In 

enfo 














It’s time to stop shuddering over accidents 
like this and start avoiding them. The fact 
that the daytime accident rate has decreased 
12%... and the nighttime accident rate 
increased 37% during the same period can 
only have one answer. With ordinary head- 


‘lights, drivers cannot see as well at night. 


That’s why so many thousands of peo- 
ple, both here and abroad, have equipped 
their cars with Trippe Safety Lights. Trippe 
Safety Lights give them glare-proof for- 
ward visibility 2 to 3 times the distance 
provided by ordinary 
headlights. They as- 


sure unheard-of visi- 


LIST PRICE 
$1750 


$33.50 per pair 


Gentlemen: 


Please send me without obligation, 


mist and snow. 
For your profit, and your customers’ safe- 


ty ... sell Trippe Safety Lights. 
* . * 
CAR DEALERS... ATTENTION! 


The Trippe Sales Company has prepared a 
searching analysis of car sales and profits. 
It has given hundreds of dealers a new in- 
sight and solution to their problems. Send 
for your FREE copy now. The coupon is 
for your convenience. Trippe Sales Com- 
pany, 600 West Jackson Blvd., Chicago, 
Illinois. Trippe Manufacturing Company 
of Canada, Ltd., 321 Adelaide St., West, 
Toronto, Ontario. 


ee 


TRIPPE SALES COMPANY, Dept. AN-11, Chicago, Ill. 


Factories in United 
States, England and 
Canada 


Representatives in 25 
countries 
a copy of your booklet, ‘Let There Be Light”. 


Address__—_—$—$—$— 


State. 
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TOP MEN in their respective fields of automotive and plane racing | mot 

| the annual banquet of the Champion 100-Mile-an-Hour Club, weve ot 
| Turner received a plaque commemorating his contributions to ™ Cen 


| Speed. The plaque was presented to Turner, Thompson Trophy | x . 
Wilbur Shaw (left), president of the club and who ‘won this yearne Micl 
Indianapolis car race. The 100 Mile-an-Hour Club is sponsored ed 100 
pion Spark Plug Co. and limited to race drivers who have averas 
without relief over the full distance of the Indianapolis race. 








LUMBUS, Oo SIT, — 
m. Sub. H. B. » whic 
Ss the Dealers’ and aa 
Coin, License Act, passe e 
aa nme this week 93 to 17, follow- 
ace ing the recommendation of a con- 
; Valug ‘rence committee composed of 
AXicahj nembers of the house and the sen- 
Salvag te, All the act now needs is the 
yy sovernor’S signature. 
a Pooiled down, here is what the 
S ® endments provide (they will be 
r on ffective 90 days after the gov- 
“iced caf ernor’s signature), according to an 
ghio Automotive Assn. bulletin: 
“One of the most important 
| enendments in this bill pro- 
rides that salesmen’s license fees 
we to be reduced from $5 to $2. 
the dealers’ fees are increased 
fom $2 to $5. All licenses issued 
gall expire at one time instead 
Sloan 9 of from date of issuance. That is, 
ors Con jealers’ and salesmen’s licenses 
"Ht issued in 1939 shall expire on the 
talizat yst day of February, 1940, and 
availa ch dealer and salesman, on or 
000 ef iefore the first day of March each 
ates af year, shall file application in such 
iditiong form as shall be prescribed for the 
iIth-aeq renewal of such license. The proper 
h is pq fe shall accompany such applica- 


tion, | 402. ; 
“Salesmen’s licenses be 










Notatig CO 
' AMows caret 
hich yo trent 


T 
lan 


rke 


shall 


reent § usended if a dealer’s license is 
emp suspended, terminated or revoked, 
TOUP 4 or if a salesman leaves the service 


_ |Jofadealer; but such license may 
> IN Whe reinstated upon the salesman’s 
ssured@ entering the service of another 
$424 dealer, if such salesman makes 
ys ft proper application to the bureau 
on, tel of motor vehicles and the payment 
vard of a 25-cent fee, instead of the 
pera §§ fee as under the old law. No 
peravig license issued to a dealer or sales- 
for ff man shall be transferred to any 
hos other individual, firm or corpora- 
the $ tion. 
efits. o> the case of a dealer having 
| Utd 4 more than one place of busi- 
4 ness in the county, he shall make 
“3 @plication in such form as the 
aruchl registrar of motor vehicles shall 
prescribe for a certified copy of 
his license for each place of busi- 
hess operated, and in the event of 
the loss, mutilation or destruction 
ofa license, the licensee may make 
application for a duplicate copy. 
The fee for a certified or duplicate 
copy of a dealer’s license shall be 
sl, and for a duplicate copy of a 
salesman’s license 50 cents. 

‘Under the old law, certified 
_ | ples were issued gratis, but it 
cling was felt that there should be some 
oe 1 ‘large for certified or duplicate 
“hom bles and the additional revenue 
oined ~ for the enforcement of the 


it of 
a des 
ition 
sts a 
the be 
articiné 
ddi tion 
> rate 


3 ‘In order to make it easier for 

enforcement officers to check 
on the salesmen in a dealer's 
e Of business, dealers must 
in a conspicuous place a cur- 
Mt list of his licensed salesmen. 











wing names, addresses and 
al numbers of their licenses. 
dealer shall keep his licence 
e a duly certified copy thereof 
sted conspicuously in his place 
business. Each salesman shal! 





® Wanted 


Capable man to take 
charge of production for 
arge appliance manu- 
facturer located in east 
tmploying ahout one 
thousand men. Mechani- 
tal engineering graduate 
Preferred with at least 
ten years’ factory expe- 
rence. State age, quali- 
I fications and salary 
*xpected. Box 195, Auto- 
Motive News, 527 New 


— Bldg., Detroit, 
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enpill Bolstering Ohio Licensing Act Awaits Signature 


y |4{mendments to be Effective 
‘on, 90 Days After Governor Signs 


carry his license or a duly certi- 
fied copy thereof and shall exhibit 
the same upon demand to any in- 
spector of the bureau of motor 
vehicles, highway patrolman, po- 
lice officer, or any person with 
whom he seeks to transact busi- 
ness as an automobile salesman. 


4 “To effectively cope with the 
curbstone dealer and the fellow 
attempting to sell new cars from 
his home, a provision was inserted 
providing that in the case of a new 
car dealer, such dealer must have 
space under roof for the display 
of not less than one new motor 
vehicle and facilities for inspec- 
tion, servicing and repair of not 
less than one motor vehicle. 
“Upon the insistance of certain 
finance companies, a provision 
was inserted permitting such com- 
panies to sell their repossessed 


cars. Such companies when sell- 
ing their repossessed cars, do not 
have to secure a license. 
6 “No licensed dealer shall di- 
rectly or indirectly solicit the 
sale of a motor vehicle through a 
pecuniarily interested person nor 
shall such dealer pay or cause to 
be paid, any commission or com- 
pensation in any form whatsoever 
to any person in connection with 
the sale of a motor vehicle, unless 
the person is duly licensed as a 
salesman in the employ of the 
dealer. 

“The above amendment is aimed 
at the use of the so-called ‘bird- 
dog’ or unlicensed individuals who 
secure prospects for a dealer for 
$5 or $10 and thereby prevent the 
full-time licensed salesman from 
getting his rightful commission. 

7 “The licensing board has been 

given authority to make rules 
and regulations governing its ac- 
tion relative to suspension and re- 
vocation of dealers’ and salesmen’s 
licenses, which authority it did not 
have under the old law.” 


11 





Salesmen Winners Named 
In GM’s Question Contest 


DETROIT.—Names of the win- 
ners in a question-and-answer 
contest, aimed at further improv- 
ing the selling effiiciency of the 
General Motors dealer organiza- 
tion in the motor car field, were 
announced this week by William 
S. McLean, Fisher Body director 
of advertising. 

The contest, sponsored by the 
corporation’s body-building di- 
vision in co-operation with the 
passenger car divisions, was open 
to salesmen employed by Chevro- 
let, Pontiac, Oldsmobile, Buick and 
Cadillac-LaSalle agencies. 

Entrants were required to an- 
swer 40 questions and submit a 
200-word essay dealing with the 
merchandising values of the “uni- 
steel” turret top bodies by Fisher. 

A four-day trip to the New 
York World’s Fair, with all ex- 





What is 
A National Market? 





penses paid, was the award of- 
fered the grand national winners. 

National winners are: Chev- 
rolet division, Harry O. Foster, 
Pyramid Chevrolet Co., Char- 
lotte, N. C.; Pontiac division, John 
E. McCarthy, Trojan Pontiac Co., 
Inc., Troy, N. Y.; Oldsmobile di- 
vision, Norman R. Eggleston, 
Eagan & Streng, Inc., Buffalo, N. 
Y.; Buick, G. G. Gregg, Columbus 
Buick Co., Columbus, O.; Cadillac, 
M. A. Neil, Bay District Motor Co., 
Santa Monica, Calif. 

Judges were William A. Fisher, 
vice-president of General Motors, 
McLean, and the general sales 
managers of the passenger car di- 
visions, W. E. Holler, Chevrolet; 
D. U. Bathrick, Pontiac; D. E. 
Ralston, Oldsmobile; W. F. Huf- 
stader, Buick; and D. E. Ahrens, 
Cadillac. 


NATIONAL MARKET is a collection of local markets—cities, towns, rural 
districts. 


National magazine circulation is simply a combination of local circulations. 
Value depends on what kinds of local markets a magazine covers. 


Think what this means when you use The New Yorker! You get power in the 
nation’s richest market—New York. You get the spotlight in the nation’s prestige 
market—New York. You get selectivity in the nation’s Number One selective 
market—New York. 


But that’s not all! The New Yorker also carries your selling message straight 
across the country into forty other big city markets—the markets in which are 
sold more than fifty per cent of the nation’s cars. Just in those 40 cities and Metro- 
politan New York! 


That’s why you have found The New Yorker on the advertising schedules of 
the motor companies showing the greater gains. That’s why The New Yorker has 
been in the forefront of national magazines carrying the bulk of motor car ad- 
vertising. Year after year. For thirteen years. All price classes. 


This year, The New Yorker has gained more than 75% in motor car adver- 
tising during the first six months. This year, New York is the nation’s biggest 
plus-market. And as World’s Fair visitors continue to pour their spending money 
into New York in July, August and September, the 1910 models are going to be 
launched on a wave of buying such as New York has not seen in many recent years. 


Introduce your 1910 models in The New Yorker: the market where families 
buy first, turn over cars more often, own more of them, and set the pace for others. 
Increase your schedules in this dynamic national weekly that hits hard and often 
in the nation’s largest and most selective markets. 


Our advertising is increasing; our voluntary circulation is growing. This 
year, of all years, The New Yorker is an outstanding buy—for profit! 


THE 


NEW YORKER 


No. 25 WEST asrp STREET 
NEW YORK, N. Y. 


SELLS THE PE 
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NADA Directors 


Feel Findin 


With Charges of Dealers 


(Continued from Page 1) 


to guide them, concludes that 
there are some inequities exist- 
ing in the relationship of manu- 
facturer and dealer and prompts 
them to recommend that remedial 
action be taken. This in my judg- 
ment should open the way for the 
conference method in arriving at 
sound correction. 

“The report by the commission 
strengthens my conviction that 
destructive practices by dealers 
that are detrimental to the best 
interests of the public and their 
fellow dealers cannot be controlled 
by mutual agreement but by state 
regulation rather than federal reg- 
ulation. This also applies to de- 
structive practices by finance com- 
panies. 

“I believe recommendation by 
commission as to itemizing invoice 
by dealer in the interest of con- 
sumer’s protection is very sound, 
and in addition to all of the de- 
tailed information recommended 
by the commission it might be 
well for dealer to state clearly 
the amount of over-allowance on 
the used car accepted in trade as 
this may be enlightening to the 
purchaser and eventually bene- 
ficial to the dealer. 

Room for Recognition 


“Summing up the whole situa- 
tion I believe that commission re- 
port reflects that manufacturer- 
dealer relationship starts with the 
terms of the franchise and that 
there is some room for further 
recognition of mutuality of inter- 
est in the terms of the existing 
franchise and surely such in- 
equities that might exist can be 
eliminated after friendly confer- 
ence of manufacturer and repre- 
sentatives of his dealers, and 
after this has been satisfactorily 
accomplished, manufacturer and 
dealer can work jointly to secure 
necessary state legislation to pro- 
tect the public and the industry 
against destructive practices of 
unscrupulous dealers and finance 
companies. 

“It seems to me publication of 
the report will be beneficial rather 
than detrimental, and further- 
more I believe the public has a 
right to know the findings of the 
commission and it would seem to 
me that the factories and dealers 
would be encouraged to believe 
that the findings of the commission 
are such that many of the ills can 
be correcied at the conference 
table, particularly if the conferees 
are motivated by a spirit of part- 
nership.”—L. M. Stewart, former 
treasurer, NADA, St. Louis. 

a x 
Report Not Surprising 

“The condensed summary of the 
Federal Trade Commission report 
indicates a very thorough knowl- 
edge of conditions in the automo- 
tive industry. Findings of the com- 
mission are not surprising since 
they faithfully report conditions 


20 MINUTES TO THE 
WORLD'S FAIR 


One Block East of Park Ave. 
Opposite the Waldorf-Astoria 


@ Spacious rooms, beauti- ¥ 
fully furnished, ample closet a 
space. Within a few blocks of mq@p 
Grand Central Terminal, ist “| 
easily accessibletoother MMING) i 
terminals, steamship iy Ce 
piers, Rockefeller Cen- ° 
ter, theatre and shop- 


ping districts. Duplex 
cocktail lounge and Res- : 
taurant.Air-conditioned. \ 


DAILY RATES 
Single from $5 + Double from $7 
Suites from $10 


BEVERLY 


W. K. Seeley, Manager 
50th ST.at LEXINGTON AVE., NEW YORK 


































and experience known to every 
dealer in the business. 

“Factories and dealers must 
immediately join forces to clean 
up bad practices that now over- 
whelm the marketing end of the 
industry that have long been dis- 
cussed but are now incontraverti- 
ble facts established by this re- 
port. The first step that should be 
taken is a re-establishment of a 
sound price structure. 

“The report indicates that man- 
ufacturers and the public have 
fared very well even during de- 
pression years and will perhaps 
direct attention to dealers’ equity 
so long disregarded. Publication 
of the report is bound to be bene- 
ficial in the long run.”’—D. E. 
Castles, treasurer, NADA, St. 
Louis. 

* * * 
Held Eminently Fair 

“Having read only the very con- 
densed summary of the Withrow 
Report in your publication, it is 
difficult to make any comprehen- 
sive observations until the com- 
plete report has been thoroughly 
studied. I am nevertheless con- 
vinced that the report has been 
carefully prepared and is eminent- 
ly fair. 

“It reveals in an jmpartial man- 
ner conditions which should be 
corrected and problems which can 
be solved. The most practicable 
and sensible procedure in my esti- 
mation would be the immediate 
use of the conference table by all 
elements concerned in the in- 
dustry. It is my conviction that 
with breadth of vision in a spirit 
of friendly co-operation and sin- 
cerity of purpose all along the 
line, the industry should now put 
its own house in order without 
recourse to any further outside 
influences. 

“There should be no equivoca- 
tion and constructive action should 
be no longer delayed.”—E. M. 
Lied, former president, NADA, 
Omaha, Neb. 

* % * 
Heard of Complaints 

“Concerning Withrow Investiga- 
tion, I cannot give considered 
opinion until I study full report. 
Press release indicates report cov- 
ers principal dealer complaints 
except pressure for price class 
with threat of placing additional 
dealers, overcrowding of dealers in 
certain lines, sanctioning canibal- 
istic volume operations, and sub- 
sidizing of automobile depart- 
ments by other departments and 
troubles peculiar to metropolitan 
areas. 

“Have not experienced these 
troubles personally but hear much 
of them from many other dealers 
according to line handled. 

“Regret implied disapproval of 
local appraisal bureaus and sim- 
ilar plans. Interesting to note no 
law recommended thus giving 
manufacturers opportunity to in- 
itiate changes indicated. 

“Dealers through organizations 
should attempt to correct dealers 
practices criticized and seek to co- 
operate with manufacturers in 








ON HIS 63RD birthday and the anniversary of his 31st year with the Don 
Lee Cadillac-LaSalle organization in Los Angeles, Joel E. Brown, seated, gen- 
eral manager, was saluted by telegram and letter as one of the most colorful 
figures in the automotive industry. Shaking hands with Brown is Harry H. 
Lyon, manager of Cadillac sales. Center is Lewis Allen Weiss, vice-president 
and general manager of the Mutual Don Lee Broadcasting System. Standing 
behind the automotive executive is his son, Willett H. Brown, a vice-president 


in the Mexico-to-Canada radio concern. 


Carboloy Opens New Plant, 
Consolidating All Facilities 


DETROIT.—Carboloy Co., Inc., 
this week formally opened its new 
plant and general offices here for 
the manufacture of cemented car- 
bide products. 

The new plant, the largest 


remedying factory-dealer rela- 
tions.”—L. C. Cargile, senior vice- 
president, NADA, Texarkana, Tex. 


“Recommendation in summary 
of Withrow Report, favoring a 
term contract with equitable liqui- 
dation in case of termination by 
manufacturers, is the foundation 
upon which factory-dealer rela- 
tionship can be easily solved. 

“Such contract would require 
quality dealers and would necessi- 
tate adoption of sound merchan- 
dizing policies in place of present 
chaotic sub-standard methods. 
Manufacturers would probably 
have to take advantage of fair 
trade laws without dealer pres- 
sure.’”—Johannes Schiott, secre- 
tary, NADA, Bridgeport, Conn. 

* * Bd 


“Digest of FTC report does not 
indicate it covers fully dealers’ 
complaints, but probably all that 
trade commission could do any- 
thing about. Findings substantially 
in line with my _ expectations, 
based upon years of experience. 

“As to recommendations in re- 
port being made effective only by 
agreement on part of three larg- 
est manufacturers, as to changed 
policies and enforcement of these 
policies by manufacturers, could 
recommendations be made effec- 
tive, naturally other manufactur- 
ers would follow lead of big three. 

“Immediate steps should be 
taken, first by factory to correct 
and second by joint effort on the 
part of dealers and factory to 
carry out needed and _ recom- 
mended reforms.”—J. W. Roby, 
former president, NADA, Shreve- 
port, La. 





AIR VIEW of the new Carboloy Co., Inc., plant in Detroit. The new $750,000 
general offices and factory were opened June 1 for the manufacture of Carboloy 
tools, dies and dressers. Consolidating all manufacturing facilities formerly 
located in Cleveland, Detroit and Stamford, Conn., the new plant is said to 
have the largest cemented carbide manufacturing facilities in the United States. 


cemented carbide plant in the 
United States, embraces a total 
area of 121,750 square feet. All 
manufacturing facilities formerly 
divided among Carboloy plants in 
Cleveland, Detroit and Stamford, 
Conn., are combined in the new 
plant. 

Designed for quantity produc- 
tion of cemented carbides, the ex- 
tensive facilities of the new plant 
are indicative of the anticipated 
trend of cemented carbide use. 
Equipment now installed and 
planned for the immediate future 
is said to be capable of producing 
approximately 10 times the pres- 
ent amount of Carboloy currently 
consumed by industry. Supple- 
mentary reserve space is said to 
also provide for expansion consid- 
erably beyond this capacity. 

A two-story administration 
building, with an area of 35,556 
square feet, houses all general 
office departments such as sales, 
engineering, drafting, purchasing, 
accounting, etc. This structure is 
of reinforced concrete, fireproof 
construction, completely air-condi- 
tioned, with acoustical ceilings in 
halls and offices. 

The factory, which is connected 
with the rear of the administra- 
tion building, is a monitor-type, 
one-story, all-welded, steel and 
brick frame structure, covering an 
area of 88,197 square feet. It con- 
tains complete facilities for the 
manufacture of Carboloy from the 
raw materials through to the fin- 
ished tools, dies and wear re- 
sistant parts. 

To control this production, as 
well as for purposes of product 
development, a completely 
equipped research laboratory is 
conveniently located within the 
factory building. 


Hunk Anderson Named 


Crobalt Representative 
DETROIT.—L., D. Burnell 
president of Crobalt, Inc., makers 
of non-ferrous cutting tools, wear 
olates, announces 
the appointment 
of Heartly W. 
“Hunk” Ander- 
son as sales rep- 
-esentative. 
Anderson 
played varsity 
guard onthe 
Notre Dame 
teams of 1918 to 
1921; was for six 
years assistant to noel 
Knute Rockne; Hunk Anderson 
following 





Rockne’s death he was appointed | 


head coach and held this position 
until 1933. He was head coach of 


North Carolina State College for | 


iltazv cy = 


three years, and line coach at the 
University of Michigan in 1937. 


Comment Favorably on FTC Reporjin 


gs in Line 


Strike 


(Continued from Page 1) 


led his UAW faction into the ye 










































after his supporters ha ipti 
overwhelmingly in aor Py, Peek 
affiliation. “Ea simile 

¢ outst 


Under the new Bri D 
the union pledges it will not aa gtising 
or cause slow-down “unti] 9p 
grievance procedure has been ey 
hausted,” which clause is simi. 
to the General Motors contra 
provision. 

Other highlights of the contr 


nd of th 
sblishers 
Wn titutes 


are: : one 
Pay envelopes will be dis. oo tir 
tributed on company time. ; been d 


Foremen and department chiel 
stewards, demoted because of laif gesides 
of work, will retain their Preferreibeies of 
seniority status for not more thay -10US 
one year from date of demotinf, 
Seniority is forfeited by an eh. 
ploye absent more than wb 
months, who quits, is discharp 


esses, 
udes act 
ny diffe 
ce aS PC 


or refuses to return to work whalgrpriati 
called. A leave of absence may } — 
obtained in special cases. ney ext 

Employes who previous], a pal 
worked for the company will vey and be 
hired before new employes aby achiev 
added. pmpaign | 


Employes disabled as a resultdfiens of | 
accidental injury or occupatioulbshods « 
disease may be reinstated withorbsieved. 
regard to seniority for a 60-day 
“rehabilitation” period. encie: 

Grievance machinery begin; “One of 
with the filing of a complaint thy advert 
the member and his union stews 
with the foreman of the depat 
ment, and continues through 
eral steps to a joint conference 
union bargaining committee, 
ternational representatives and 
management. 

Discharged employes will 
ceive regular compensation 
time lost if their appeal is uph 
and all discharge cases shall 
disposed of within five days. ¥ 

No rates of pay were includ 
in the contract, except the usuf # E. Ce 
clauses of time-and-a-half fr 
more than eight hours daily or #w York 
hours weekly, and double time “On th 
Sundays and certain legal hoijivertisin 
days. Exceptions were granted fejivertisin 
powerhouse operators and hep{ilts that 
ers, first aid attendants, mainte|tast, it 
nance men, tool crib workers aij*complis 
truck drivers. hetors, ix 

Five percent additional pay wi was 
granted for afternoon and nig *monstr 
shift workers. caer 

Seniority provisions will be rt be 1 do 
vised after a study by manatf from 


ment and union. ; _. 
Graham workers voted Friday#{*"" il - 
choose between the “CIO com ~~ 


mittee” and the “Martin crf 
mittee,” the UAW factions which red 
caused a dispute at the plant! Fan 
ays ago. Y desig 
uld it, 

Yellow Cab on Coast fice it ; 


Purchases 463 Buichf* actual 


FLINT.—What is thought to iis p 
the largest single retail sale 4 Nne-1 
Buick cars ever made was cmp ‘Une-L 
pleted last week by the Howsg*S wee 
Automobile Co. of Los Angeles wigttures Cc 
an order for 463 taxicabs for ®#ductor 
Yellow Cab Co. of that city. S orche 

This fleet of new Buick taxic§* Swin 













are on Series 40 chassis with stamp, Ets, is 
ard five-passenger sedan 000 bm. I 
having the front seats removed S$ netw 
special built-in partitions includmetiic Co 
driver’s seat. men rebrt 
ST 
ae ® 
William Ogg Fitzgerald's famous @ In eve 
toons appear exclusively in AUO™Mange jg , 
tive News. ee the 
Sent ca 
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AFL iption of National Used 

Vole] week promotion, together 

ot the similar case histories of 57 

" tr outstanding newspaper ad- 
ct 


ine campaigns of 1938, is re- 
StrikfPad in the first edition of “The 
ll tye, Book,” which has just been 
"nevfg by the Bureau of Adver- 
imilaf..g of the American Newspaper 
ntraP ishers Assn. to show what 
astitutes good newspaper adver- 
Ntradhing and what it can accomplish. 

is issuance is believed to mark 
disks frst time any such publication 
.< been distributed in this coun- 
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Chief E 
f lack] Besides containing case his- 
ferrites of the year’s most con- 
° thabiyous large-scale advertising 
L0tionkcesses, “The Blue Book” in- 
1 et-fudes accounts illustrating “as 
n ny different uses of newspaper 
Largeilegce as possible, regardless of the 
Whelropriation or the size of the 
lay bh) so that any advertiser or 
ency executive may find in the 
ka parallel to his own prob- 
mand benefit by the experiences 
achievements of others.” Each 
pmpaign is treated objectively in 
sultdiems of the problems involved, 
tiondbethods employed and_ results 
‘ithoy hieved 
10 dey 
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gencies 

“One of the greatest troubles of 
advertising buyer is, first, ex- 
pecting too much 
of the adver- 
tising, because, 
after all, it is a 
means to an end; 
it is a sales aid. 
It can be most 
effective and is,” 
said M. E. Coyle, 
general manager 
of Chevrolet, at 
the convention of 
American Assn. 
of Advertis- 
ing Agencies in 





gin; 


int bys 
ewari 





slude 
usu]  E. Coyle 
f fe 
or #eew York. 
mea} “On the other hand, I think 
hoi-favertising buyers expect the 
ed injivertising to accomplish re- 
hep{alts that, in my judgment at 
ainejtast, it is impossible ever to 
‘s ageeomplish, because of other 
fetors in the automobile busi- 
yy uss * * * such as appearance, the 
if Monstration, size, features and 
mrticularly the trade-in value. 
ye ef We don’t expect the impos- 
nagfe’ from the agency. * * * We 
“kK upon the agency not as a 
yrearate and distinct department, 
compe teally a part of our own com- 
comfV: They have just as much a 
which and Parcel share of the re- 
nt PUsibility of the merchandising 
i product as do the engineers 
% design it, the factories that 
ud it, the financial people who 
Lc it or the sales department 
icf actually accomplish the sale.” 
to We 
le OF tch 
wf Tune-Up Time,” Ethyl Gaso- 
owweS Weekly radio revue which 
s wietures Comedian Walter O’Keefe, 
yr WNductor Andre Kostelanetz and 
- orchestra, Kay Thompson, 
xi SWingstress, and her Rhythm 
tans ne is now heard from 8 to 
odie 'D.m. EDST., over CBS nation- 
d age network. For Mountain and 
udi#f*tific Coast stations, there will 
sy roadcast at 12 midnight, 
1s cE In 


tom Bh. 



























_very other detail, the 
s€ Is One of time, not of tune, 
" Me series will retain its 
f sent cast and form. 

3 millions expected to visit 
- ihn York World’s Fair and 
is S isn Bay Exposition dur- 
“@hiny°) the nation’s bus lines, 
” Dees, railroads and the oil and 
. — industries are bidding 
Oi] Ir Share of the traffic. 

iditi Companies are featuring, in 
bi 9 to the attraction of the 
ce the interesting places in 
hrout a that fair visitors can see 
by heir slogan is “Go by 
\ Car: See America on the Way!” 
D trying this key line, an ad- 
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th Dimension 


The News of Automotive Advertising 


vertisement of the Ethyl Gaso- 


line Corp. in current magazines 
is a typical exposition of the 


educational 


forded by motoring to the fairs. 
The ad is a full-color center 
spread of pictures of bath the 
New York and San Francisco 
fairs and of the principal show 


opportunities 


spots of the country. 


Wires 


Within a few hours after Wil- 
bur Shaw and Jimmy Snyder 
finished one-two in the Indian- 
apolis “500,” lithographers were 
rushing out giant-size telegrams 
to be put in all Graham dealer’s 
windows relating that super- 
charged cars had copped the 
first and second places in the 
nation’s premier speedway 


event. 


In addition to the oversize 
reproductions of the wire to 
put in showroom windows, the 
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The Teletype helped put him 
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dealers were simultaneously 
supplied with quantities of 
regular-size copies of the same 
message to use as_ envelope 
stuffers or handout pieces. 
Harry D. Dodge, export man- 
ager for the company, said that 
the telegrams would be sent to 
all foreign distributors in Eng- 
lish-speaking countries. 


Replaces 

Summer series, featuring James 
Melton, tenor, Francia White, lyric 
soprano, and Don Voorhees’ or- 
chestra, will make its debut Sun- 
day, June 11. Program, which re- 
places the Ford Sunday Evening 
Hour for the summer season, will 
be heard thereafter from 9:00 to 
10:00 p.m. EDST, over a nation- 
wide Columbia network. 

Broadcast will originate in the 
Little Theatre of the Ford Ro- 
tunda at Dearborn, Mich. 

Other features of the program 
will highlight the guest appear- 
ance each week of a popular 
singer currently enjoying the ac- 
claim of the radio audience, a 14- 
voice mixed choir, and a news- 
caster to be known as the “Rouge 
Reporter,” will bring to the mic- 
rophone interesting sidelights on 
the activities of the Ford Motor 
Co. plants. 


A New Yorker suddenly decided to take a 
trip to Hawaii and caught the next boat be- 
cause the New York Matson office got his 
reservation from San Francisco in two 
minutes by teletype. 

That’s one way Bell System Teletypewriter 
Service serves the Matson Navigation Com- 
pany. Teletypewriters installed at San 
Francisco, Los Angeles, San Diego, Chicago 
and New York provide instantaneous, two- 
way typewritten communication between 
Matson offices. 


BELL SYSTEM TELETYPEWRITER SERVICE 


QUARTER CENTURY Club at Ford Exposition. Henry W. Peterson, center 
foreground, leads a delegation from the Quarter co! Club into the Ford 
Exposition at the New York World’s Fair. Each member of this club has 
worked at least 25 years for the Collins & Aikman Corp. Their combined serv- 
ice is equivalent to more than 2,500 years. Peterson has been with the company 
60 years. The club members come from the firm’s branches at Bristol, West 
Barrington and East Providence in Rhode Island; and Philadelphia, Chester 
and Downington, Pa. Their first port of call at the fair was the Ford Exposi— 
tion building where they enjoyed a ride over the “Road of Tomorrow” and 
a specially conducted tour through the entire Ford building. Collins & Aikman 
makes some of the upholstery material used in Ford-made cars. 


Simpson Appointed 

CHICAGO.—Stanley B. Simpson, 
formerly with Dodge Brothers Corp. 
and Nash Motors Corp., has joined the 
C. F. Megelin Co. of Chicago, midwest 
representatives for Rural Gravure, 
Poultry Item and Waverly Poultry 
Trio. 


Named 

Boston Evening Transcript has 
appointed Harold Cabot & Co., 
Inc., Boston, as advertising coun- 
sel. 
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“As a result,” says Sydney G. Walton, Pas- 
senger Traffic Manager, “bookings are more 
flexible and, by providing this improved 
method of handling travel agent requests, 
ships run fuller due to the possibility of mak- 
ing late space available to the entire nation.” 

The uses of Teletypewriter Services are 
many. A Bell System represen- 
tative will explain how it may 
help improve your communica- 
tion methods. Call him through 
your local telephone office. 
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THE Sandarid 
THERMOSTAT 


if Thanks to Sylphon 
Thermostats that 
maintain uniform en- 
gine temperatures, 
modern engines may 
be built with the 
closely fitted pistons 


? 


that not only cured 
“Oil Pumping,”’ but 
permitted higher oil 
pressures and more 
efficient engine lu- 


brication. 


Sylphon Thermostats 
have helped make 
possible many engine 
improvements... by 
automatically regu- 
lating the flow of cir- 
culating water and 
thus maintaining en- 
gine heat at the exact 
temperature for most 
efficient, economical 


operation. 


Use Sylphon Thermo- 
stats . . . the Standard 
Thermostat of Amer- 
ica’s leading automo- 


tive manufacturers. 


THE FULTON SYLPHON 
ODES UB 


KNOXVILLE, TENN. 
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Huge Motor Dividends Cheer Wall Stree)y 


Oy 


Trading Volume 
Still Small as 


Move Is Awaited 


Special to Automotive News 

NEW YORK.—Prices of auto- 
motive shares continue to hang 
suspended a few points below the 
top for the year. The past week 
saw practically no change in price 
averages and trading was in small 
volume. 

Although there has been a 
creeping advance in the stock 
market over the past couple of 
months, there is as yet no indi- 
cation that the market has made 
up its mind about what to ex- 
pect more than a few weeks 
ahead. 

In the meantime, news from 
Detroit is being interpreted in 
Wall Street as favorable, if not 
yet decisive. The feeling in the 
Street is that Detroit eventually 
will give the key to the next 
major movement in the business 
cycle. 


Indications that the motor in- 
dustry remains fairly optimistic 
on the future were found in the 
fact that declarations of dividends 
in May reached the largest total 
in many months, amounting, in 
fact, to almost as much as in the 
entire first four months of the 
year, and more than twice the 
amount declared in May last year. 

Car and truck companies last 
month declared dividends calling 
for the payment of approximately 
$35,330,000, comparing with $15,- 
890,000 in the like month last 
year and $6,940,000 in April of 
this year. Parts and accessory 
firms declared $3,242,000 in divi- 
dends last month, as against only 
$194,000 in the month preceding 
and $2,590,000 in May of last year. 
The total for last month was $38,- 
572,000, comparing with $7,134,000 


Stock Averages 


Last This Year 
Week Week Change Ago 
24 motors veveeeee 30.06 29.85 —0.21 17.78 
10 car-truck cos. 31.37 31.17 —0.20 19.10 
10 parts-access. 22.96 22.59 —0.37 14.59 
4 tire-rubbers 24.36 24.36 : 15.05 


in April and $18,480,000 a year 
ago. 

For the first five months of the 
year, declarations called for pay- 
ments to stockholders in car and 
truck companies of $73,842,000, as 
against $33,379,000 in like 1938 pe- 
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IN NEW YORK 


At The Lexington as well as in Hawaii 
the lei is the traditional symbol of wel- 
come —and you'll find the same kind 
of hospitality here that visitors to the 
famous Islands so fondly tell about! 
Stop at this friendly hotel on your next 
trip to New York—conveniently located 
in the heart of the Grand Central area. 


This famous restaurant 
gives you the authentic 


atmosphere of the 
Islands...native danc- 
ingand musicina glam- 
orous tropical setting: 





HOTEL LEXINGTON. 


Lexington Ave. at 48th St., New York 
Charles E. Rochester, Vice-President & Managing Director 
nl 





NATIONAL SALESMEN’S CRUSADE, the “Sales Mean Jobs” 


movement 


started last May by the Nash-Kelvinator Corp., this week won the Howard G. 
Ford Award as the year’s outstanding contribution to the advancement of 
selling and sales management. The award, which is given annually to the U. S. 
company which produces the best business building program, was presented 
to Nash-Kelvinator at the annual convention of the National Federation of 
Sales Executives. Left to right, R. C. Cameron, of Nash-Kelvinator Corp., who 
received the award on behalf of George W. Mason, Nash-Kelvinator president, 
who conceived the Crusade; Ford, for whom the plaque is named, and Roy H. 
Warmee, sales manager of the Philadelphia Coke Co., who made the award. 


Nash’s Salesmen’s Crusade 


Wins Annual Ford Trophy 


PHILADELPHIA. — Adjudged 
the outstanding selling and sales 
management event of 1938, the 
National Salesmen’s Crusade, the 
“Sales Mean Jobs’ movement 
originated by George W. Mason, 
president of Nash-Kelvinator 
Corp., this week received the 
Howard G. Ford trophy, recog- 
nized as one of the foremost 
awards for business achievement 
in the United States. 

The trophy was presented at 
the annual convention of the 
National Federation of Sales 
Executives. It is a joint award of 
the federation, of its Philadelphia 
branch and of the Wharton School 
of the University of Pennsylvania. 

The National Salesmen’s Cru- 
sade, which within a few months 
last spring and summer spread to 
1,100 cities of the United States, 
was based on the fundamental 
that if anybody could do anything 
about lagging business it was the 
salesman, front rank man of in- 
dustry’s army in the field. It was 
the belief of Mason that if sales- 
men of all kinds could be stimu- 
lated to make extraordinary effort 
to get business, the wheels of in- 
dustry could be moved off dead 
center and speeded up again. 

Rather than present the idea to 
his own selling organization 
just another sales and business 
getting idea, Mason and _ his 
executives first set out to prove, 
by example, that it could be done. 
About 100 executives, from Ma- 
son down to the youngest junior, 
journeyed to Lincoln, Neb., in 


May a year ago to become ac- 
tually salesmen and test the idea. 
Through newspapers, Mason in- 


vited other organizations to join 
in the business-bettermen attempt. 
Other companies quickly joined 
and the idea caught swiftly. 

Selling people, shown how their 
efforts would create jobs for some 
of the millions of unemployed, 
rallied patriotically under’ the 
banner “Sales Mean Jobs,” and 
within 10 days the merit of the 
idea was proved. The wave of sell- 
ing power unleased in Lincoln 
helped all businesses participating. 

Industry was quick to sense the 
value of the “Sales Mean Jobs” 
movement as a patriotic attempt 
to increase employment by in- 
creasing business—and before the 
summer was over more than 1,100 
cities were promoting crusades 
across the country, with tens of 
thousands of companies participat- 
ing. 

Many cities reported sharp in- 
creases in general business im- 
mediately and many others stated 
that during the summer they were 
able to reverse the downward 
business trend which had pre- 
vailed for months. 


 _ 


Program Is Arranged 


NEW YORK.—Presentation of a 
paper on highway transportation by 
F. C. Horner, assistant to the chair- 
man, General Motors Corp., is among 
the features of an elaborate program 
scheduled for a joint meeting of the 
American Society of Mechanical En- 
gineers and the Institution of Mechan- 
ical Engineers of Great Britain to be 
held here Sept. 48. Making their 
first such visit in 35 years, the British 
guests also will visit Detroit, Boston, 
Toronto, Cincinnati, White Sulphur 
Springs, Philadelphia and Washington. 


“A Word in Edgewise”, a regular fea— 
ture by _George M. Slocum, offers a 
unique viewpoint from the motor world. 





AT DEALER LUNCHEON held in Detroit last week, W. A. James, right, ad- 


vertising and merchandising manager for Hudson, complimented W. A. Mor- 
tensen, president of Aaron De Roy Motor Car Co., on Hudson’s sales gains in 
Wayne County (Detroit) during May. Hudson sales gained 388 percent over the 


same period last year in the county. 








(Continued from Page 4) 
of dealers earning the profi 
which they are entitled. 

An ideal setup as a “s 
would be for all manufacturers 
agree to abide by all rules. rey MO 
lations and decrees issued by chevro! 
conference committee. 

Manufacturers, with or 
coercion, are still able to 
compliance of their dealers 
such rules, 
crees. 

Or, under the Miller Tygj ale 
Fair Trade Act, such rules, te eee 
lations and decrees could be m: ~< i 
a binding and legally enforepee set 
provision of all contracts betys Piymou 
manufacturers and dealers, Dodge? 

The conference COM mitt. cnrysle 
never to consist of any mz De Sote 
facturer or dealer or fom (DEBS 
manufacturer or dealer, but 
consist of a representative of dpsON: 
manufacturers’ association an R 
non-dealer or a non-former def... 
representative from either NageLYS- 
or from among Automobile 
Assn. managers and _ these ‘AM 
select a third person who shal dpyop 
as chairman of the confer. 
committee. 

A majority vote on all is yTAL’ 
shall prevail except wher 
minority objection is raised, @evised. 
effect of any decision shall not 
operative for a period of not} 
than six months. 

This delay in putting into eff 
any rule or regulation to w 
there is opposition on part ofd 
of the three members of the «@JETROI 
ference committee is for the qld princi 
pose of a further study and o@! May la 
sideration of the issues invoinptimates. 

I believe such a plan mg0n the 
stabilize the motor vehicle reat sales 
ing industry, increase dealer prifins total 
reduce dealer mortality and b comple 
no effect whatsoever Upon SHyrent f 
volume.—John E. Raine, getthyi. regi 
manager, Automobile Trade This 
of Maryland, Baltimore. J: "* 

ee ee rent it 

Gets Big Contract }ystrati 
PONTIAC, Mich.—The Yellow 1 
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& Coach Mfg. Co. has been 4 
a contract by the U. S. war @# 
! ment for 814 army trucks, total " 
Be more than $1,000,000. 


To feel the pulse of the industry, 
sistent reading of Automotive 
a necessity. hey 


es 
olet 
t er. 
‘a Soto. 
Lickelgham i... 
“47, 4 m n. 

om. . 


COAL FACE: 


PUT NICKEL STEELS Hifttard. 





| 25 ton loads on the 
‘largest trail-cars are the iy 
‘loads ever pulled by 2 ™ 
| truck-tractor. In_ the soft ' 
‘country, it is a common SI 
see a stubby truck-tractor ha 
two huge trailers heapé 
with coal. These giant units, ° 
and designed by The As 
Western Road Machinery ©! 
a capacity of 33 cu. yds. | 
trailer and carry up to 25 
coal. Austin - Western desé 
took special pains in selecting 
material from which the 
working axles are made. i 
axle must carry a deadwer 
22 tons; then add the tert! 
pact loads due to gee 
loading and jolting on pare 
roads. Austin - Western . 
adopted a drop-forged axle © 
SAE 3140 Nickel-chromium ‘Perth Car 
heat treated to a Brinell het 
of 215-245. Even with unavl femone 
overloading, these super 
axles of Nickel alloy site 
given um 
service 
long peri? 


time. 
THE 
INTERNA 
NICKEL © 
INC. New 
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edutput Soars to 69,061 As the Briggs Strike End 


AN’s Production Estimate 






























_— (U. S. and Canada) 
Weeks Ended June 10, June 3 
ge 4) Jan.1 Jan.1 
Profit Week Same Week June to to 
- Ending Week Ended to June 11 June 10 
cnt June 10 1938* June3* Date 1938"  1939* 
les v4 MOTORS . 30,016 15,548 24,219 45,793 467,985 750,485 
ued ;fpevrolett ... 18,000 10,000 14,750 27,832 326,005 466,910 
Sabena 4,716 2,977 3,610 7,116 65,511 109,357 
son 6 3,800 1,154 2,939 5,760 30,894 981,113 
~ '". 2,800 1,317 2,170 3,885 35,085 74,245 
lers yqyd-LaSalle . 700 400 750 1,200 10,490 18,860 
20,640 12,665 $ 20,640 321,255 441,532 
a dipaie 18,500 12,300 ¢ 18,500 310,100 383,942 
puss 6 2,000 oes £ 2,000 ...... 44,860 
140 365 + 140 11,155 12,730 
8,525 7,300 1,030 8,640 236,400 388,386 
4,400 4,000 425 4,450 113,930 194,970 
aac 2,900 2,000 315 2,925 72,595 128,560 
ery 650 700 160 675 28,350 35,966 
dala s 575 600 130 590 21,525 28,890 
” RANWDEBAKER+ . 2,630 72 «2,136 «4,054 16,966 45,863 
SM inae ssc 1,600 654 651 1,925 13,613 35,746 
Ve of MqpSONt ..... 1,100 505 975 1,750 23,800 29,805 
mn anirKARD ..... 250 800 395 514 26,035 22,010 
~~ t $ t $ 7,702 8,466 
ile TyBAHAM ..... 15 200 + 15 1,379 2,512 
hese NTAMT ..... 85 t + 85 1,932 1,582 
br Y + t + + 265 770 
PEE ckvvabe-es 4,200 3,800 3,400 6,460 82,685 132,391 
Sahih 69,061 41,544 32,806 89,876 1,200,017 1,859,548 






ised, @evised. Includes trucks. {Closed. 
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‘ual May Car Sales Seen at 285,000, 
to w 





Or 8% Above April Total 


the @JETROIT.—Advance reports on new passenger car registrations in 
the mj) principal cities indicate that May registrations may exceed those 





in 0 tim ates. 


and c@ May last year by about 63 percent, according to R. L. Polk & Co. 


in mig On the basis of the early city returns for last month Polk estimates 


le re 
ler p 






ns totaled only 178,000. 
DON Say 








sales for the period may approximate 285,000. May, 1938, registra- 


and i Completed reports on the nation’s new car registrations in April 
ept for Tennessee which is estimated) show a total of 268,500 


on its registered. 
This represents a 39.67 percent increase over the 192,241 registra- 
; is in April, 1938, and an 8.33| © 
tent increase over the 247,860 
act }zistrations in March, 1939. 
low 1 — 
n a 
«4 Plant Activity 3 
0. Pulam...... steady; 85, five days | 







see 6in rise; 4,715, four days 
LaS.. .steady; 700, three days 
. rise; 18,000, four days 
-. resumes; 650, two days 
. resumes; 575, two days 
+». resumes; 2,900, two days 
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Chevrolet 





Chrysler, Ford, 
Graham Reopen 
After Shutdowns 


By Pete Wemhoff 
Associate Editor 


DETROIT.—With resumption of 
operations at Chrysler and Ford 
showing the way, car and truck 


production rose 
Automotive News’ sharply to 69,- 
Production Estimate 961 units this 
week, or more 
than double last 
week’s 32,806 
units. In the 
like period of 
1938 a total of 
41,544 cars and 
trucks were as- 
sembled. 
Chrysler di- 
visions, which 
have been 
closed for over 
two weeks be- 
cause ofa 
shortage of 
bodies resulting 
from the Briggs 
strike, resumed 
full operations 
Thursday as 
Briggs body 
workersre- 
turned to work. 
Final assem- 
bly lines in all 
four Chrysler 
divisions 
—Plymouth, 
Dodge, Chrys- 
ler and De Soto 
—were stopped 
two weeks ago 
in such a manner that sufficient 
materials were on hand to resume 
operations as soon as Briggs re- 
opened. 


All Chrysler divisions worked 
Thursday and Friday of this week, 
resuming full schedules next week. 
For the current week, Chrysler 


105,00 





Diamond T 
Divco 
Dodge 
Federal 
Ford 

G. M. C. 
Hudson 


Indiana 
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Passenger Car Registrations 
Four Months, plus 7 States for May, 1939-1938 


May 














to May 1 1938 Unit 
Date Pos. 1939 Pos. 1938 Pos. Gain 

Chevrolet ........ 8,368 1 215,129 1 162,277 1 52,852 
POE, orks ceceesees 6,109 2 162,656 2 140,909 2 21,747 
PIFTROUTA os ccvces 4943 3 131,239 3 85,918 3 45,321 
BOEEG. 46.00.0260:0008 2,716 § 71,837 4 54,083 4 17,754 
DE Vises 08008 2,901 4 70,205 5 36,976 5 33,229 
POG. 26 6605500 2,064 6 52,963 6 34,447 6 18,516 
Oldsmobile ....... ey 48,727 7 32,011 7 16,716 
GHIGEIOE 665050400 886 10 24,940 8 16,990 9 7,950 
PIMRCULY 0s e508.us Sis 11 BUCO =F wwe “s oe 
Gh eb kiN. 4es 0 S00 888 9 19,385 10 11,926 12 7,459 
Studebaker ....... 1,083 8 19,159 11 11,912 13 7,247 
DE IO. vce ccveees 642 14 18,283 12 12,922 11 5,361 
ENG, 660660 eee 656 13 16,672 13 14,431 10 2,241 
PRCREG 286i 66 06s 765 12 14,536 14 17,235 8 2,699* 
Cad.-LaSalle ..... 501 15 12,414 15 8,781 14 3,633 
RARNEA 06 5 cide 8 oes 245 16 7,100 16 6,468 15 632 
Willys-Overland 98 17 3,948 17 4,959 16 1,011* 
GRAHAM ...ccccees 45 18 1,515 18 1,818 17 303* 
Hupmobile ....... 39 19 407 19 390 18 17 
Miscellaneous 21 677 553 124 

BORE: 6608 esues 35,522 911,881 655,006 256,875 
*Loss 


divisions should turn out around 
8,525 units. 

Ford divisions, with the excep- 
tion of Lincoln-Zephyr which also 
has been hampered by lack of 
bodies for past two weeks, re- 
opened Monday after a 10-day 
Memorial holiday and the total 
Ford output for this week is esti- 
mated at 20,500 cars and trucks. 
This compares with 12,665 units a 
year ago. 

General Motors divisions also 
boosted operations this week to 
the pre-holiday four-day week 
level, the total for this week being 
30,016 units as compared with 24,- 
219 units last week and only 15,- 
548 units a year ago. 


The sharp upturn in retail sales 
in the latter portion of May, 





group of car and truck makers 
turned out 4,200 cars and trucks 
this week. 


Steel Operations 
Take New Spurt 
At Youngstown 


YOUNGSTOWN, O.—A rise of 
one or two points in Mahoning 
valley district steel operations, 
raising the total to between 50 
and 51 percent, was expected this 
week with more active demand 
for steel. Operations last week, 
highest in eight weeks, were 2614 
percent better than a year ago. 

Operators listed several factors 


which came as a surprise, like-| which they said would prevent 
wise prompted independent pro-|consumption the next 30 days 
ducers to increase their operations|from matching the recent trend 
this week. The miscellaneous! of steel making. 
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New Commercial Car Registrations, 4 States for May, 1939-1938 


Figures supplied by R. L. Polk & Co,, New Jersey Motor List Co., and for New York City area by Sherlock & Arnold 





STATES 






Misc. 
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939 293 1 249 37 1 1 
Arkansas | | | a i | esi | ais al | | ~ | ! | | | 1 | i} po bod Arkansas 
ee ee eee erences ener eee steensibeneemeeensetemetemnsmesecesesmmmmsicieianieiisianaiiaiies 




































, Ware: -Tesumes; 18,500, five days 
m....reopens; 15, two days %3 1 77 16] 29] 16 9 
; ’ Delaware { | | | | , 
— ie rise; 1,100, four days| °°” ‘38 1| 66 17| 15] 5 14 4 4| | | ! 1| af irae Delaware 
Mekhi ME-a 5 yaaa ands Wierd closed Re oes —————_—_—_—.— 
9 | 4) 873i 42 70] 20 | 33) 2 | 
ein...resumes; 140, two days Vermont a | 3f solo il | 10 | 501 8| 1} 27/ i 3| 2| 1| d * inoree Vermont 
en Ra aS -Tise,; 1,600, four days a fi 3! 5] 72) ! 3) 30! 1 47| 20! | r 14] 3) = "on oe - e " ie Soman 
§........rise; 2,800, three days | District of Columbia a 7 @ | f @ | # # + * | | | 1 7 | 207/'39 District of Columbia 
$ HER a... .steady; 306 thoes cape aa a a | ae ae ; 34 es 7 : oe a 
"mouth .resumes; 4,400, two days; Total 4 States : | | 10) } | ; | | 6| 2| 5) 1324/39 Total 4 States 
a: rise; 3,800, four days | for May 3 i... Lae ee | A | 2 31 782 |'38 for May 
. . .Tise; 2,630, five days | ~zotar to 39] 579| 542| 58470| 1597| 524|17403| 417| 42979/10516! 184] _78|20009| 1906! 2911! 605| 66] 674| 1339| 472) 680) 161951) 
’ ’ ’ fl ’ ' ! i 39 
adie a ie Die tit teen closed _— Date 38} 462| 338| 43778 1523| 335/13146| 489| 36703! 7090) 341| 15818582) 1207/ 2842) 957| 123| 655| 1212| 672] 860 131473138 to _ 
Registrations, 7 S f 
New Passenger Car Registrations, 7 States for May, 1939-1938 
Figures supplied by R. L. Polk & Co., New Jersey Motor List Co., and for New York metropolitan area by Sherlock & Arnold 
CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
n 
. a L£ 2 be ; 
5 ton! * 2 5 On > wn Z 
of ™™ lel sl (eleela (a /e isl?) 2/8/12 l eles adlg ae ee 
ti Bi) e/Sleleel2/s)/i/a)e) 2} 28 )e)2] & | ge e/8/4/2] 8 | 28! g| 
. 2 s 3 = 3 = £ be 3 =o — 
e i isis itztlceials So} oa/6 Qa Poe petals teed olisizizi]a2| & |B = | &e 
+ than 07] 481 7} 31) «(519 13 
reigh! 8 "39 20 12; 108; 151; 291 79} 5) 507 7} 56) 53] 7 13 12| = 201 1] = 1576]’39 
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48 states for March and April plus 7 for May 


to Date 


SEE nn re eee 


Ae tet ERE TR SES ORSTT ET 















Co ee onan  * 


aan 


FORT SHELBY 


—more $ $$ 


for Dealers! 










Colorado Dealer Maintains 


10-Point Pledge to Buyers 


By Ira Alexander 
Staff Correspondent 
PUEBLO, Colo.—‘‘Our used car 
stock is much lower this year 
compared to what it was a year 
ago,” said M. W. Cunningham, 
Clevenger Auto Co., (Chrysler- 
Plymouth) here. “In fact our used 
car stock is about 30 percent lower 
than at this period last year. Right 
now we have on hand 80 units in 
our used car stock and have 100 
new cars. 


“Our policy calls for a balance 
between new and used cars, and 
to make this possible we use care 
in taking in used cars as trade-ins. 
We select cars that we feel will 
move quickly as we deem it ex- 
tremely bad policy to get stocked 
up with used cars that we can’t 
sell in a reasonable length of time. 
The cars we take in are recon- 
ditioned in our shop, which is 
fully equipped for that purpose. 


Syracuse Assn. 
Annual Dinner 


Attracts 500 


SYRACUSE, N. Y.—More than 
500 persons attended the annual 
dinner of the Syracuse Automobile 
Dealers’ Assn. in Hotel Syracuse 
last week, a large number of 
guests including employes of the 
association. Frank G. Revoir, pres- 


ident of the organization, pre- 
sided. 
Senator Erle Ingram, of Eau 


Claire, Wis., was the principal 
speaker, explaining the Wisconsin 
law enacted in 1936 for the licen- 
sing of dealers in motor vehicles 
and finance companies. 

Frank H. Applegate, of Racine, 
Wis., vice-president of the Wis- 
consin Automotive Trades Assn., 
and Thomas H. Stambaugh, direc- 
tor of national service, Hudson 
Motor Car Co., were also speakers 
at the dinner. 





Truck Outing Set 
NEW YORK. — Twenty-ninth annual 
outing of the New York State Motor 
Truck Assn. will be held Thursday, 
June 22, at Travers Island. 





ss 


DETROIT 


A dollar s-tr-e-t-c-h-e-s farther at 
the Fort Shelby. 900 rooms with 
bath, circulating ice water and 
Servidor—from $2.50. 


J. E. FRAWLEY 
General Manager 


‘naib ncRNA eet 


We also maintain our own body 
and paint shop. 

“We have adopted the factory 
suggestion in regard to the sale 
of new cars; that is, we take the 
factory price of the new car and 
add the freight plus $4. We do 
not believe in boosting the freight 
charge in order that we may offer 
more for a trade-in car. If a pros- 
pective buyer states that he has 
been offered $50 or so more than 
we are offering for his used car, 
we show him the facts and fig- 
ures, and make it clear how it is 
possible for the bigger offer. I 
know some dealers maintain that 
they are entitled to a 10 percent 
mark-up on the freight charge, 
but we do not consider this a good 
business policy. 

“We are glad to see that the 
national association and the trade 
press are helping in the move to 
get trade-in prices of used cars on 
a more sound foundation. When 
this becomes universal, it is going 
to help the industry to a big ex- 
tent.” 


The Clevenger company in sell- 
ing a used car tells the prospec- 
tive buyer what has been done to 
the car in the way of recondition- 
ing. This policy is impressed on 
the salesmen. 

“We have a policy in regard to 
our new and used car selling,” 
continued Cunningham, “which we 
call our pledge to the buying pub- 
lic.” This pledge is as follows: 

To serve the customer with 

honest values. 

To tell the truth about what 

is offered. 

To tell the customer what they 

want to know, what they have 
a right to know, and ought to 
know, about what is offered, so 
that they may buy wisely and 
obtain the maximum satisfaction 
from their purchase. 
4 To make good on all promises 

without quibble on any guar- 
antee offered. 

To reveal material facts, the 

deceptive concealment of which 
might cause customers to be mis- 
lead. 

To avoid all tricky devices and 

schemes such a deceitful trade- 
in allowances, fictitious list prices, 
false and exaggerated prices, bait 
advertising—fake practices which 
prey upon human ignorance. 

“We do not conduct any con- 
tests among our salesmen,” said 
Cunningham. “We have regular 
monthly sales meetings and at 
that time our used car stock is 
discussed, and cars that haven't 
moved as we would like to have 
them are discussed and the men 
are pepped up to use their efforts 
to sell those cars. The salesmen 
are impressed with the fact that 
these cars must be moved so we 
can go ahead still farther with 
new car sales.” 

The Clevenger company adver- 
tises regularly in its local news- 
paper with good sized advertise- 
ments featuring the used car 
stock. Some of these ads build a 
desire to own a car with little or 
nothing said about cars in stock 
and price, while other ads tell of 
a number of cars for sale and the 
price asked. 


AC Spark Plug Issues 


2 Illustrated Booklets 


FLINT.—Two illustrated book- 
lets, one presenting information 
on spark plugs and the other tell- 
ing the story of ignition system 
and engine performance, are an- 
nounced by the AC Spark Plug 





| division of General Motors. 


The booklets are pocket size and 
contain interesting service in- 
formation on the subjects treated. 
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Used Cor Merchandising 


Stock Balance Held Essential to Used Car Profi, 

















FRENCH TRADE mission visit Ford ‘roads’ at the Ford Rotunda in Dearborn. 


The French mission, which is 


visiting the United States in collaboration with 


W. Roy Weeks, president of the American Chamber of Commerce in France, 
was headed by M. Etienne Fougere, of Lyons, president of the French National 


Trade Expansion Assn. It included Paul Balb 
valle, J. Dupraz, Leon Tiberghien, Count Denys D’Anselme, E. 
, Joseph Mallaby, M. Roguet, Leon Giler and Motte-Tiberghein. 


L. Sauvegr 


Dr. R. P. Fouche, M. Dela- 


aud, 
M. Vandoren, 


The party was accompanied by Maxime Rainguet, consul of France in Detroit. 


One Texas used car dealer has 
experienced some success by plac- 
ing a row of used cars across the 
front of his lot each offered at the 
same price. Numerous makes and 
models are displayed, which gives 
the prospect a variety of selec- 
tions, but the price for any car on 
the line is always the same. 

It has been found that cars 
ranging in price from $250 to $300 
draw the largest number of pros- 
pects. 

The one price for any car in the 
row is emphasized by a large 
streamer carrying the price in 
large figures and which extends 
across the row of cars. 

* oF x” 


“Having been a constant reader 
of your most interesting and we 
think, instructive publication,” 
says Floyd Peterson, Peterson 
Chevrolet, in Zachary La., “we 
are quite familiar with your 
various departments. One of these 
we have followed and from time 
to time have received some mighty 
good ideas—we are referring to 
your ‘Quaint Quirks that Build 
Business.’ Dealers in various sec- 
tions of the country are con- 
stantly thinking’ of new and 
original ideas and I think the 
above column is an excellent place 
to pass these on to the industry, 
since the majority of these ideas 
are applicable to most dealers. 

“With this in mind we enclose 
two photographs of our used car 
operation, one a photograph of a 
sign that has attracted consider- 
able local attention as well as ma- 





THE SIGN above is referred to in a 
letter from Peterson Chevrolet, Ince., 
Zachary, La., in this column. This 
sign is placed prominently on the 
Peterson used car lot and is bringing 
real results. Sorry space limitations 
made it impossible to use both pic- 
tures. 


Quaint Quirks That 


Build Business 





terially adding to the interest of 
our lot. We have also found that 
human nature being what it is— 
that we have made ‘part-time’ 
salesmen of a great number of 
those customers from whom we 
secured permission to use their 
names on the ‘scroll of satisfac- 
tion’ shown in the sign.” 
* * 8 

An active safety promotion pro- 
gram, which is certain to create a 
wealth of good will for its spon- 
sor as well as effectively stimulat- 
ing safety consciousness, is being 
conducted by Suburban Sales, Inc., 
Hackensack, N. J., Ford dealer. 

Through the cooperation of local 
school officials, the agency showed 
a motion picture, featuring safety 
aspects of modern automotive con- 
struction, at a recent high school 
assembly program. Pupils are 
given the opportunity of writing 
essays based upon their impres- 
sions of this film. For the best five 
essays, the agency will award 
books of world’s fair tickets. The 
essays, it was announced, would 
be judged by a group selected by 
school officials. 

Another feature of the safety 
program was carried out recently, 
when George Wall, president of 
Suburban Sales, Inc., led 100 mem- 
bers of the Hackensack High 
School Safety Classes on a three- 
hour tour through the Ford assem- 
bly plant at Edgewater. Three 
buses were hired for the trip by 
Suburban. 

* ao oa 


Full-page newspaper advertise- 
ments in the classified sections of 
the newspapers in their respective 
towns have been used by automo- 
bile dealers in Beloit and Racine, 
Wis., to promote the sale of used 
cars. 


In Beloit, six dealers ran their 
advertisement on a full page di 
vided into squares of alternate 
copy and white space. Caption 
read: “Checkerboard Used Car 
Values. If You Want a Good Used 
Car at a Savings, It’s Your Move.” 

The full Page advertisement of 
15 Racine dealers was printed in 
color with used car offerings di- 
vided as to make. Dealers partici- 
pating included the Racine Buick 
Co., Ben G. Schaefer, Frank H. 
Applegate, E. L. Weber, Pyle 
Chevrolet Co., Hulbert Bros., 
Wiese Auto Sales, Zastrow’s, Ack- 
lam-Ronsholdt, Taylor Ave. Sales, 
Ed. Lehman, Stanat Motor Sales, 
Independent Sales, Daum Motor 
Sales and Ace Auto Mart. 





To feel the pulse of the industry, 


consistent reading of Automotive News 


is a necessity. 
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° ai, $1205: 
Opening Attracy|+,"2". 

° ed, $1,943, 

1,500 in St. Loyp= 2. 
MAPLEWOOD, Mo.—F, waSiarit 
Shearer, founder of Shearer Chl. #4 § 
rolet, was host recently to nget*%,$ 
than 1,500 St. Louisans from JM sd. 
parts of the city and county ye 1 
help celebrate the formal openl ar 


of his new sales and service by; 
ing located at 7329 Mancheg 
Maplewood. 
The huge gathering was ey 
tained for three hours by an qj 
orate vaudeville and motion 5 
ture program. 
Shearer established his (hp 
rolet dealership less than a 
ago, directly across the street fn’ 
his present location. Starting y 
just a handful of employes, hee 
in that short space of time } 
a sales and service organizy 
numbering more than 65 pw 
and last month his sales depg 
ment was awarded the St. 
zone prize by General Mom 
Corp. for selling the largest m 
ber of cars in this area. The t 
sales for the month of April w Po 
171 new cars and 234 used ¢ 
The new building is one of 
most modern in the country, tfbtor, $065 
constructed entirely of glass, 
and concrete and occupies a tt 
of 32,000 feet of floor space. 1 
ground floor provides for dis 
rooms, parts, lubrication and 4 
pair departments. The second 
houses executive and general 
fices. The basement, with a cq 
ity of 100 cars, also has ap 
department, wash rack and 
age space. 
Every modern convenience # 
the way of equipment and pla 
ment has been employed. Will 


Beat 


Schoble is service manager. Py 

In addition to the main sifu’ 9,07; 
service and display rooms at TR; conv, 
Manchester, a used car lot I me 


feet by 150 feet is located at % 
Manchester in charge of E 
Swiney, sales manager, who 
assisted at the formal opening 


New Ship Will Carry 
70 Cars in ‘Gary 


LIVERPOOL, England-} 
new Cunard White Star } 
Mauretania, making her mé 
voyage from here June 1! - 
New York June 30, will have By, 
usual provision for carrying "ft 
passenger cars of tourists ; 
Europe. Her transatlantic “gat 
will accommodate 70 automo 
of average American size, @ 
stored without crating, just ® un, rw 
a garage ashore, ready 1! 
driven from the chosen port 
a minimum of delay. 

The roundtrip rate for 
car up to 3,500 pounds is only 
in the new Mauretania—includ 
not only transportation but ms 
insurance, licenses, customs pa 
and other international court® 
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socially, commercially, politically, § 
the Bellevue. Here vital things her 
pen, outstanding events are held~ 
and important people stay- Rea i, 
able rates. 
Be sure to include historic Philadelphe > 
in your itinerary: 
Air-conditioned Restaurants 


“"BELLEVU 
STRATFORD 


IN PHILADELPHIA 
Claude H. Bennett, Gea. My. 







1939 Price List 


polowing a list of new passenger car 
seas for 1939 at point of manu- 
! = own, with the exception 
. 


Ptys overland, include standard equip- 

federal taxes. Willys-Overland 

do not include federal tax. Ford, 

Lincoln-Zephyr prices do not 
e uy ransportation or taxes. 

—Cpe., ; stand. rdstr., $449; 

] gute $479; ‘Gaene rdstr., $525; 4- 

\ ister, $497.50; deluxe speedster, 

gation wagon, $565. 
1CK, Series 40 Special—Bus. cpe., 
$950; 2-dr. tour. sed., $955; 


ed Mices sh 
and 


pv 

ot: Pt. CPL” $096; conv. cpe., $1,077; spt. 

a , $1,406 Series 60, Century—2-dr. tour. 
mS: spt. cpe., $1,175; 4-dr. town 

ni, ys; conv. cpe., $1,343; spt. phae., 

cts a Seles 80, Roadmaster—4-dr. tour. 
fi with trunk, same; formal sed.. 

’ . spt. phae., $1,983. Series 90, Limited 
AOU :. tour. sed., $2,074; 8-pass. tour. sed.. 


: jim., $2,453. ; 
'. Wel DILLAC, Series 39-61—Cpe., $1,610; 
+ Chofse sed., $1,680; conv. cpe., $1,770; 5-pass. 
T Ch * ge4., $2,170, Sixty Special—Tour. sed., 
10 mal,” Series 39-75, Fleetwood — 5-pass. 
Tom 


unty 
ODenint’ 
e bu 
ches 


Di , $766. 

t STSLER, Royal—Cpe., $918; Vict. cpe., 
gv; 2-dr. sed., $975; 4-dr. sed., $1,010; 7- 
bles. sed., $1,235; 7-pass. lim., $1,325, Royal 
pe., $983; Vict. cpe., $1,035; club 

$1,185; 4-dr. sed., $1,075. Imperial— 

Mite, $1,123; Vict. cpe., $1,160; 2-dr. sed., 
; 4dr. sed., $1,198. New Yorker-- 

he, $1,223; Vict. cpe., $1,260; club cpe., 
} 4dr. sed., $1,298. Saratoga—Club 
$1,495; 4-dr, sed., $1,443. Custom Im- 

§-pass. sed., $2,595; -pass. sed., 
ms; T-pass. lim., $2,695. 

M SOTO, Deluxe—4-dr. tour. sed., $970: 
, tour. sed., $930; cpe., $870; cpe. with 
seats, $925; 7-pass. tour. sed., $1,195; 

tour. lim., $1,285. Custom—4-dr. 

. sed, $1,023; 2-dr. tour. sed., $983; 


alte a a 


~ 


E—Cpe., $756; deluxe cpe., $803; 
with aux. seats, $860; 2-dr. sed., $815; 
me 2-dr. sed., $865; 4-dr. sed., $855; 

4dr. sed., $905; 7-pass. sed., $1,095. 
PORD, 60 h.p.—Coupe, $580; tudor, $620; 

$065. 85 h.p.—Coupe, $620; tudor, 
fordor, $705; station wagon, $815. De- 
{ pe., $680; tudor, $720; fordor, $765; 

. Cpe., $765; 

$890. 


aoe F 


== 5 


conv. sed., $895; station 


mbination cpe., $940; 2-dr. 
sed., $965. N.B.—Super- 
equipment group, $130; custom 


Bs eA, 
F 
2 


: 


and 2 
nd mnt group, $130; either or both of 
ral nt groups may be added to above. 
HUDSON, 112 Deluxe Series—Util. coach, 
, Cal S-pass. cpe. s $750; 
ap brough. : 
d $206; conv. \e 
Six Series—3- 
tough., $856; é 
’ conv. cpe. 
W illiget, 9905; 
fe 
1 $1,079; Vict. cpe., $1,051; conv. cpe., 
at T2928; conv, brough., $1,201. Country Club 
lot Eight Series—Tour. sed., $1,174. 
. y Series—Tour. sed., $884. 
| MUPMOBILE, Skylark Six—Flagship, 
E §: Mainliner, $975; Cruiser, $1,075; Cor- 
ho , $1,145. Senior 8—Deluxe 4-dr. sed., 


; Cust. 4-dr. sed., $1,245. 
LASALLE, v-8 Series 39-50—2-pass. cpe., 
iM; S-pass. tour. epe., $1,280; 5-pass. 
“y sed., $1,320; 2-pass. conv. cpe., $1,- 
; Pass. conv. cpe., $1,800. 
UNCOLN-ZEPHYR — Cpe., $1,320; 2-dr. 
ee 4-dr. sed., $1,360; conv. cpe., 
» conv. sed., $1,790. Custom —Cpe., 
; ve. $1,480; 4-dr. sed., $1,510: 
MERCURY V-8—Sed., $890; town sed., 
~ Sed.-cpe., $930; spt. conv, $990. 
ASH, Special Nash LaFayette series— 
te ang $770; 2-dr. sed., $810; 4-dr. sed., 
; +dr, d. 


Ling 


- bus. epe., $825; 4- 
soraa W. t., — Sees Six Series— 
hill. 7 ; Vict. sed., $955; bus 
baw 4-dr. sed., $985; 4-dr. sed. w. t., 

> - mbassador Kight Series—All-purpose 
t as i ee: Vict. sed., $1,205; bus. cpe.. 
to ~ @dr. sed., $1,235; 4-dr. sed. w. t., 


rt V4 LDSMOBILE, Series 60—Bus, cpe., $777: 
Sd cpe., $833; '2-dr. sed., $838; 4-dr. sed., 
+ $840; club cpe., 
-dr, sed., $952; conv. 
: 80—Bus. cpe., $920; club 
1; 2-dr. sed., $992; 4-dr. sed., $1,- 

p OERL: cpe., $1,119. 
AND—Speedway $560; 2-dr. 
Overland 


: Cpe., 
pare xe’ a +. sed., $595. 


10; 5 ‘ : 
8. Wine” 2-dr. sed., $630; 4-dr 


Gar 48—cpe., $495; 2-dr. sed., 


' *dr. sed., js 
on KARD, Six—Bus, $880; club 
wi ‘es: conv. cpe., 2-dr. tour. 
Meaty, 4-dr. tour. $995. One 
Saar us. cpe., $1,099; club cpe., $1,- 
Me. tow, Cpe., $1,288; conv. sed., $1,600; 
Rise. sed., $1,166; 4-dr. tour. sed., 
gp: cu’ $1,856. Super Eight—Club cpe., 
time. conv. cpe., $1,875; 4-dr. tour. sed., 
tel, conv. sed., $2,130; lim., . 
*Cpe., $4,140; conv. cpe., $4,375; 


cpe., 
$1,092; 
sed., 


oy ts $4,255; formal sed., $4,865; 4-dr. 
ly, & im, Sed., $4,155; Victoria, | $5,230; lim., 


hor re MOUTH, Roadking Line—Cpe., $645; 
sd |g." ta 2-dr. tour. sed. with trunk, 
; +» $726; 4-dr. tour. sed. with 
ast J nl Deluxe—Cpe., $725; cpe. 
ttn $m 2-dr. sed., $761; 2-dr. tour., 
PONTIAL 4-dr. tour., $805. 
 epec 115 Deluxe Six—Cpe., 
' » $809; 2-dr. tour. sed., $820; 
Sed., $866. Deluxe Six—Cpe., 
» $865; 2-dr. tour. sed., $871; 4-dr. 
lie > conv. cpe., $993. Deluxe 
“3 19. 4 ; Spt. cpe., $913; 2-dr. tour. 
ting’ *-dr. tour. sed., $970; conv. cpe., 


8ty 
We, EBAKER, Champion—3-pass. cpe., 
} asg Sed., $700; cruising sed., $740; 3- 
fi: cra deluxe, $720; club sed. deluxe, 
\ Mander gre Sed. deluxe, $800. State Com- 
— bus. cpe., $875; 3-pass. 
pW, goes” $900; club sed., $955; cruis. 
e., . State President—3-pass. cust. 
: cony i sod... $1.100; cruis. sed., 


;. | Hudson Terraplane ili ne eel 


»| Olds Eight 
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Used Car Selling Prices 


(As Advertised, Week Ending May 27, 1939) 


Sun Telegraph; New Orleans Times Picayune; 
Philadelphia Bulletin; Cleveland Plain Dealer; 
Detroit News; Chicago Herald Examiner; Cin- 
cinnati Post; Denver Post; Los Angeles Times, 
Daily News; San Francisco Chronicle; Seattle 
Times. 


Actual top and bottom prices on 1936, 1937 
and 1938 Used Cars, as advertised in local 
newspapers of current week. SEDAN prices 
only used in this comparison. Newspapers co- 
operating include: 


Boston Globe; New York 
Times, 


World-Telegram; Pittsburgh Press, 
N.Y. N.Orl’ns Phila. Pittsb’g Cleve. Detroit Chicago Cin’ti Denver L.Ang. S. Fran. Seattle Nat. Av. 
|665-745|725-825, - | - |665-695|625-645 |\645-745|695-795|845-895|865- | - |825-895|720-800 
|625-635|575-610|525-565 |525-575|545-625|665-695|565-695|775- 
°36 [445-465|465-485|375-425|475- |425-445 425-475|365-395 |365-475|425-465 349-525 
38] = - =: | 795-8 45|/845-895|745-795| —- |795- |675- | - |845-850) - | - | 
°374645- |650- |625-695|565-595|745-775|650- |550-595 |795- |675- |695-745) - | - | - |640-696 
°369545- |495-545/420-495)/445- |445-475| - |425- | «= |465-495| - - |595- | - 450-525 
38] - |525-595|625-675| - |545-585|565-585|475-565 |495-575|475-545|525-675|610-725| - |595-695|544-622 
37 f425- = |475- |435-495|425-460|429-465|425-465|375-425 |449-475|415-460|445-475|465-545| - |465-595|432-485 
|340- \325-385|265-275|265-345|325-345|295-325 |325-395|265-350|350-425|395-495| - |395-425|322-377 
|695-  |695-750) - |695- |625-665|645- |725- |665-745|850- |685- |595- | - 653-732 
|485-545, - | = |520- |525-575|445-525 |455-575|475-545|569-625|575- | - | - |496-566 
|395- -  |387-395/395- |325-365 |395-425|/395-445|445-525/395- - | - |391-428 
- 775-795] - | - |695- (|675- | - - |845-  |695-750|789-845|726-809 
|595-  |565-595|565-595 |755- - |595- |695- (580-673 


MAKE 
Buick “40” 


Boston 
38 4795- 
37 [595-625|595-625|455-525|  - 


Buick “50-60” - |995- |784-876 


Chevrolet Master Deluxe 


Chrysler Six 38, - 
37 [565- 
36] = - 
.. a 
37 [575-599|625-745|675-725/450- 


Chrysler Eight 


-  |617-701 
|565-625|495-568 
366-500 


|620-  |625-665/595-625 |595-695| _- - |115- | - 
- |495-575|445-475 |495-545/445-495| - |595- |645- 
|365- |345-  |395-415/375- |525-585/495- —_|545- 


38) - | - (650-745, - 
'87535- | - |545-585|435- | 
36] - Bea 


37 [495-575|525-550)/565-625|445-495|525-565|525-575|395-445 |495-545|450-525|495-545|545-695|575-595|485-625|500-566 
36 [425-465|395- |369-425|368-434 


Ford Standard 
|375-395| - 


\298- 
738 525-575/495-570|475-531| _- _|495-525|525-575/495-525 |450-535|545-550|645-675/525-665| - —_—|565-695|522-584 
|475-495|408-458 


*37 4395-445, - _|425-445|345-395, - —|425-445|345-375 |395-445|395-425/495-575|385-535| | 
l \345- —|325- 325- [245-275 |265-325|269-295|325-385|295-349 345-445|296-343 
\795- | - 
=  |475- |445-525|345-375 |465-  |395-495/495- 
=  |295-325|225- = |285- [265-269 
|575-595|525-575 |995-695/695- | = 
= |895-445/495-545|395-435 |565-575| -  |345- 
|325-365|275-295 |365-425|295-  |385- 


Ford Deluxe 


. | Hudson Eight 


[545- = |595- (495-545) l 


Me Se 


- | = |(425-475|425-445/395-445 |395-495|/345-385|395- | - - | =- [416-470 


*37 4529-569, - 

36 [325- - 225-295|225-250 |325-345|289-295|345- . 
738 [895-995|945-985|_ - \795-845| 725-795 | 

37 |675-725/685-695| _ - - _|675-695|565-625 |775- 
°36 [495-525|395-525| 445-___|575- 
3 


| 
37] - «=: |565-650|748-825/625 | = _|625-695|595-645 |595-675/575-595/745- —_ |595-695/745- 
= J 


36 [445- Yo. | - (425-445 |465-565/444-495|__- |599-_ | - 


| , 
|745-785|678-720 
-  |470-544 


|685-695|795- 
|499- 


\615-745| 


Lincoln-Zephyr 


Nash-LaFayette | 
-  |425-469|425-465/425-445 445-475/425- 


-  |395- 


\445-|495-. | -  +(645- 
= [295-325 |345-375|195-250/375-425|325-465|_- 


$7 |545-565|475-565|575-645| - —|525-595|525-565/475-485 |495-595/545-565/495-595|495-645|  - 
36 |450- _|375-425|365-445|395-425|345-  |345- 
\685-765, - (695-725, - 
- |595- |545-  |565-595|535-579|595- 
|395- |395- (445- 
Pontiac Six | - | =  |595-625/585-625 |565-745|625-745|/545-695|665- -  |595-685|576-682 
| - (445-515, - ~—(|485-495/475-525/445-495 |395-569|465-499|495-525/495- | - |450-525/461-521 
- _|347-399|375- —_|325-365 |335-445|375-395|365-445|  -  |495-  |395- (357-420 
1665-675, - | - |745- (|677- (845- | - 
[545- - _|525- —|545-565/525-545| - —|525-545/497-545|450-550, - ~*| 
| - |895- (345-385) - | -  (490- 


l695- | - -  |695-795/693-765 


- (556-604 


|368-446 
Packard 120 


|395-445/545- ——-|370-495/445- [445-465 |465-575/475-495|389-  |545-595| - (545- 1447-520 


Plymouth Deluxe 545-585|595- (495 -565/550-595/525-595/525-585/495-550 (545-595 /545-645/625-6751550-675|  - (550-675|545-613 
37 [495-510/425- = |395-460|350-440/415-495 425-465/375- 


445 |425-485'419-465/495-525|420-495| -  |495-545/430-485 
-  |295-345/265-345/335-395|325-345) 


295-325 |325-375|300-345/345-435/345-385| -  |360-395/319-369 
685- | - 


Studebaker Dictator °38]_- _|_- | __-__85-_|_~_|625-645/_- _je95-_|_- | - | - | = [695-1655-678 
"37 [495-575) ~ |525-575|395-500/495-525/495-545/465-475 |495-550/495-5651595-665 575-595) - 


I595- |503-560 
369425- | - (345-375) - | - |345- |275-325/395- | - (495-535)  - (525-545) - |397-441 
(695-715) —- 


Studebaker Prestdeme Te a nO” (CBS -788 
*379525-625| -  |575-625'500- | - |5%5- | |625- (544-625 


- - |625- 

36 ]495- - (425-465! - - (|465- (375-425; - | - | - Fe - - [432-462 
7 | 1345-375, - (|367- | - 345- [325-365 - (|365- | - | =- 1338-370 
7p - | - _|295-325/275-295/197-225/295- (225-245 1265-325 1250-295] - 1275-2951 -  1290-2951259-088 
- |195-265/225- | - | - | - 1165- 


jaa5- | - | - | - | © 1180-838 


National Average, All Makes, May 27—$496-$567 
National Average, All Makes, May 20—$507-$577 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 

clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 

prices have been compiled from published figures to establish the trend of the market and the resulting national index 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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SYNOPSIS 
Having discussed the famed Selden Patent case and the “battle 
lineup” of individuals, in detail in the two previous instalments of 
“Who, Me?”, the author this week returns to his early training in 
the automotive and newspaper field. 


Chapter XXI1I—Getting Inside Dope 


Those milestones of motoring having been cleaned up 
in an educational way, I sorta felt that if 1 were to make good 
in an editorial way on Motor Age | should learn something 
about the innards of the automobile. The best way, | thought, 
was to take a course at the Chicago School of Motoring, 
conducted by none other than F. E. Edwards, who, it turned 
out, was to play a big part in my after life. F. E. had hit 
on a bonanza, for at that time, 1905, there were many who 
wanted to break into the automobile industry but lacked 
technical training. Which 
brought to the school 
many would-be mechan- 
ics, chauffeurs and cven 
owners who felt they 
should learn the rudi- 
ments of motor car con- 
struction. 

So I enrolled—I even 
got a cut-rate because 
I was a newspaper man— 
and Van Sicklen gave me 


my AUTO-pioGRAPHY 


THE SAGA OF THE FIRST 
, 100 YEARS ON RUBBER 


By 


oo} 
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LEFT TO RIGHT are shown Hal Faust, automobile editor of the 
Chicago Tribune; Chris Sinsabaugh and John L. Jenkins, automobile 
editor of the Chicago Daily News. Jenkins also is a former automo- 
bile editor of the Chicago Tribune, while Sinsabaugh enjoys the 
unique distinction of having been the first automobile editor of the 
News and Tribune at the same time. 


me a unique distinction which no one can take away from me; 
to wit, the honor of having been the first automobile editor of 
the Chicago News and the first automobile editor of the 


Tribune at one time. 


Since those days, more than three 





F. E. EDWARDS (right), who 
tried to make the author (left) an 
automobile engineer. In the grand 
old days of motoring, Edwards was 
much in the limelight as chairman 
of the technical committees of the 
leading contests on road and track 
30 years ago. 


hyphenated, one word or two words—I was lost. 


an hour off daily to go to 
school. I “graduated” and 
got my sheepskin but 
I still think it was be- 
cause I had a pull. It 
was like learning Greek 
or Latin and I came 
through, blissfully igno- 


‘rant on practically every- 


thing concerning’ the 
technical side: of auto- 
mobiles. I knew a cotter 
pin when I saw it and I 
knew what a steering 
wheel was for, but when 
it eame to the carburet- 
or, pistons, and things 
like that—even wheel- 
base meant nothing to 
me except a term that 
you did not know 
whether it should be 
Glory be, 


decades back, both papers have had many automobile editors 
but one of my favorite “etchings” on the wall of my office 
is a photograph taken at a Buick preview three years ago of 
Hal Faust, Johnny Jenkins and myself. Jenkins had been 
automobile editor of the Trib and now has the same job 
on the News; Faust is the present Trib automobile editor 
and “Who, Me?’ was the first automobile editor of both 
papers, two of the greatest dailies in the country. Something 
for my epitaph when it is written. 

And when I look back to those early days of automobile 
editoring I envy the present crop of Paul Prys. Why, in my 
time on the Daily News and Trib, neither paper would 
run a line of publicity. You couldn’t mention the name of 
a car unless it had done something in a contest way that was 
of interest to car owners. I remember one Chicago show 
issue of the Trib when I had to write 40 columns of 
original stuff. They let me publish the list of exhibitors and | 
had one story telling of the changes made in the new models 
at the show. Those are the only concessions the powerful 
Trib made to the automobile manufacturers. 

I wrote a daily column for the News under this handicap 
and I point with pride to my handiwork. | wrote three- 
quarters of a column daily for the News without any 
publicity up until I left Chicago for New York in 1915, be- 


as it turned out afterwards, I never have had to be technical. 
Which is why, even in these days, I fight shy of “going 
through the plant,” an invitation which usually follows a 
visit to a car factory. 


With his school for a springboard, this F. E. Edwards 
later on became a prominent figure in racing, hill climbs, 
economy tests and other contests staged in those early days 
to prove to the public that the motor cars of 30 years ago 
were reliable, could chug-chug up hills and that 100 miles in 
a day could be done. F. E. used to be chairman of the 
technical committees of those times—the big events like the 
Crown Point and Elgin road races, the 500 at Indianapolis 
and at one time he was chairman of the AAA technical com- 
mittee. Nowadays F. E. is a circulation solicitor for Auto- 
motive News in Illinois and Wisconsin. I'll give him this 
recommendation—he is selling a good trade paper. The 
better he does the better it is for not only the employer and 
myself but for Bill Callahan, Pete Wemhoff and others of 
us in the home office in the New Center building. 


Not being technical and having spent so many years on the 
dailies, the Motor Age job at first irked me, sorta dull and 
prosaic, so when Van told me I could do “outside work” I 
naturally looked around for sich. And I found it. The 
Chicago Daily News, on which I had worked for a decade in 
two installments, let me write not only an automobile column 
but “Doings of Local Bowlers” as well. Thirty-five dollars 
a week from Motor Age did not go very far with a married 
man, with a wife and two girls to look after, so I went even 
further. I hooked up with the Chicago Tribune in a dual 
capacity in 1907. Ed Sheridan, sporting editor, who had been 
on the Record when I was on the Chicago News, took me on 
to read sports copy for him Friday night and Saturday and 
also let me write a Sunday automobile column. Which satis- 
fied me because it let me keep in touch with daily newspaper 
work—I still could talk the language. 

These connections with the Daily News and Tribune gave 


sides doing my stuff on Motor Age. At least I wasn’t a 
creampuff and I wasn’t gun-shy of a typewriter as | am 


today. 


Editor’s Note: This is the twenty-third instalment of Chris 


Sinsabaugh’s memoirs. 


Subsequent instalments will appear 


in succeeding issues of Automotive News. 


N. J. Dealers Assn. Indorses 
NADA’s National Program 


Special to Automotive News 


“that this retroactive discount be 


ASBURY PARK, N. J.—Through|held as a reserve to be paid to 
a resolution adopted by the ex-| the dealers at the end of the fiscal 


panding New Jersey Automotive 
Trade Assn. at its 2lst annual 
meeting here June 7 at the Berk- 
eley Carteret Hotel, dealers of this 
state recorded themselves. as 
“heartily in favor” of the NADA 


program inaugurated at the re-| 


cent San Francisco national con- 
clave. 

Unanimous backing for the na- 
tional program was_ expressed 
after the need for united dealer 
action had been emphasized by 
numerous speakers, including 
John Schiott, of Bridgeport, Conn.., 
secretary of NADA, and Clifford 
Bishop, of Brooklyn, an NADA 
director. 

Schiott and Bishop spoke for 
William L. Mallon, 
the association, who was stricken 
during the week and confined to a 
Newark hospital. 

The convention adopted a reso- 
|jution “that a retroactive discount 
‘of 3 percent over our present 
| varying rates be taken under con- 
sideration by the manufacturers 
committee of the NADA,” and 


secretary of | 


year.” 

Another adopted resolution 
termed New Jersey’s horsepower 
formula for determining registra- 
tion fees “out of date and anti- 
quated” and urged enactment of 
legislation providing for “a flat 
payment of $10 per year per pas- 
senger car.” Such a bill had been 
introduced in the current session 
of the state legislature, but was 


killed by recent action of the | 


House steering committee. 








The convention also approved a | 


resolution urging 
permit dealers and owners to use 
new-year registration plates 
days prior to Apr. 1 rather than 
15 days as under present law. 

Clarence E. Fisher, of Newark, 
was chairman of the resolutions 
committee, other members of 
which were Samuel M. Heimlich, 
of Long Branch, and Walter Still- 
man, of Englewood. Other re- 
ports were given by President 
W. J. Scerbo, of Morris County, 
and Treasurer William G. Rohrer, 
of Camden. 


legislation to | 


30 | 


| Alemite Co. of Boston. 








Penna. Governo; 
Will Sign Bill, 
Fought by Labo 


HARRISBURG, Pa.—(UTps 
A mass demonstration of Penn - j the ¢ 
vania labor groups against ee arol 
legislation enacted by the jg:| ‘All ' 
general assembly was apparent ampi 
in vain this week as Goy, Arth. t 
H. James decided to sign two bik 5 
amending the Labor Relations 4. 
and repealing the Anti-Labor Ib. neh 
junction Law after a two-hop fl 
conference with representatives ¢ P 
the state’s CIO and AFL vind e 

James L. McDevitt, president 4 loo 
Pennsylvania’s AFL, said ee yon 
ized labor was determined to carnal day 
through to the highest courts. ref 
fight against recently-enacteg les st Ma} 
islation outlawing sitdown strike 
and repealing the anti-injunctig REAC: 
law. “hoon, WE 

The bills would declare Sitdow.* 15,00 
strikes an unfair practice: give ere 
employers the same rights es en. ae 
ployes in calling for collectinpmnecte 
bargaining elections; allow courte 
to issue injunctions in labor ¢,pitle of 
putes under certain circumstang, fe, 
and forbid the “check-off” syste This 
of collecting union dues fron » catch 
wages unless approved by a m, pee ™ 
jority, secret vote of employes ayp® © ' 
authorized in writing by eq athe | 
worker affected. eral | 


Other bills which labor force =, 
asked the governor to veto woulif’,. é 
Amend the liberalizeg work — 1 
men’s compensation act of 193; ws 
by scaling down payments to jp til the 
jured workers and make it mont 
difficult for them to fix blame « 
their employers. OF C 
Amend the 1937 unemploymet atal Ct 
compensation act by raisingr sa 
quirements for obtaining of jo- ae 
less benefits. p histori 
Amend the female work lawhbe, = 
permitting women to work it a 
factories until midnight instead df,¢ 




























10 p. m. ol 
Force relief clients to work frpa,. pe 


their money if local jobs wef. to 
offered. nd all 
5 Give the governor authority uh, d of 
dismiss employes of the Depar-j, Ass 
ment of Public Assistance, n0thport ¢} 


protected by Civil Service. 
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Warren Heads 
Dealer Assn. 


In Los Angel ay 


LOS ANGELES.—The followy M. 
are the officers and directors 4 
the Los Angeles Motor Car De: ( 
ers Assn. for t# SEA 
ensuing year: | T 

Presiden 00 
Gordon Ware" a y 
(Chevrolet), Hi ro t 
ly wood; vie “ade- 
president, J. 5} For M 
Brown, Don lé King Co 
Inc. (Cadill}® offici; 
LaSalle); tre Mote 
urer, Ralplj% May 
Hamlin, Ralp}}. 
Hamlin Moto} Chevr; 
Inc. (Huds0\play pro 
secretary, IrVRons; P] 
Kaiser, Kaiser Brothers (Olds™[, nos 
bile); directors, Allen Gr phdge h; 
Greer-Robbins Co. (Hupmobil& wallog 
LeRoy Spencer, Earle C. Anthon 
Inc. (Packard); Boyd H. Gibbos 
sr. (Ford-Mercury-Zephy!). 


Personnel Is Shifted — 
By Alemite Divis 
CHICAGO.—Several persol 
changes in the Alemite 
sales. division of the Stew 
Warner Corp. are announts, 7 
Frank A. Hiter, vice-presi®! 
and general sales manage ~ 
Stewart-Warner. be 
A. F. Haberl jr. has U 
named assistant Alemite Uy 
sales manager with headqua i 
in Chicago. He formerly Wa" 
trict sales manager for the ° 
ern sales territory. e 
L. A. Ballard, formerly if 
tant to the sales manager © 
Alemite retail gales a , 
been appointed eml . 
or for Boston in charge %° 4raREE 
tho 














Gordon Warren 








oe Lett to 
Fourth Dimension, a regu v2’; Spe 
by Pete Wemhoff, offers new Transvaa 


motive advertising. 
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1, | Sparks 


Abo 


TPS)} ne curbs, in the parking lots 
enn, sound the factory buildings. 
st labo, “All that’s the result of the 
le 1% ion coming into the fam- 
rarenty, commented Keller. “In the 
Arthu sree months Studebaker had 
WO biliP: to its 7,300 workers four and 
Ons dep of million dollars in wages. 
bor 1. we are the only ones in 
VO-howl dustry working at capacity, 
» and a half days a week, and 
oks as if we still have several 
oiths more of this five and a 
























Orgat-Ey days work. Our May factory 

a “js report shows that it is our 
’ ince 1929.” 

ted le May ~s rc 

| ae REACHING the speedway at 
ion on, we found everything set for 

cay fy 15,000-mile run. AAA officials 

Sitdow, xe on the job and took over. 

e; Beh ore was some little ceremony 


ie" fomnected with the start. A beau- 
lective 41 Hoosier maiden bashed a 
' Court we of champagne on the front 
tal, mper of the transcontinental 
Stance, This column conductor tried 
Systeay catch some of the spilt cham- 
fron ne in his hat—he hated to see 
oo g to waste. Then they were off 
oe the long grind. I hung around 
Y eit eral hours, and the rail birds 
idme the two cars were averag- 
“62 miles an hour and doing 
ter than 20 miles to the gallon 
sgasoline. It is to be a continu- 
s grind and it will keep going 
ntl the end of next week. 
* * ae 


OF COURSE the transcontin- 
oymet atal Champion is in the lime- 
. ight in this trial, and the speed- 
aia ay performance should make it 
of jo bhistorical vehicle. For it is grind- 
ing out these speedway miles 
iter having been driven from San 
francisco to New York and back 
» San Francisco, a distance of 
44 miles, speed-averaging 40.85 
niles per hour and getting 27.26 
niles to the gallon on gasoline. 
nd all certified by the contest 


* forces 
. Would 

work- 
of 193) 
3 to in. 
it mor 
ame or 



















law by 
vork it 
stead of 


rork fer 
DS wert 


ority “erg of the American Automo- 
Depétfile Assn., which has released the 
€, Nnort this week. 

ea BS a 


BACK TO DETROIT on Thurs- 
ay, the news that Alfred Reeves 
ad doffed the toga of vice-presi- 


ay Car Sales 
Make a Notable 


Des Gain in Seattle 


ear, | SEATTLE.—New car sales fig- 
dentj“*s continue at notable gains 
Warreny'"*l a year ago, and dealers here 
t), Hol ‘ouldn’t have any cause to kick 
Ls vie (trade-ins were right. 
_ J.) For May the total was 1,125 for 
on Lefking County (Seattle), according 
adil} official statistics compiled by 
tresfte Motor List Co. of Seattle. Dur- 
Rat 1938, the total was but 
R a pep. 
Motos Chevrolet leads the King County 
van “Y procession with 237 registra- 
Irvifons; Plymouth is runner-up with 
ye: » Nosing out Ford with 133. 
Gre’Podge has a healthy 113 and Buick 


nobil’'P wallopin 
nthott ping 93 to land fifth. 


ribbos 







llowis 
tors 
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Chris 
Sinsabaugh 


(Continued from Page 1) 


dent and general manager of the 
Automobile Manufacturers Assn. 
to become the association’s ad- 
visory vice-president and director 
of the national automobile show 
almost blew my hat off—it was 
so unexpected. But a good man 
steps into Al’s shoes, one who has 
served the association almost as 
long as has Reeves. It might al- 
most be said he has just come of 
age, for this year is his 21st with 
the AMA and its predecessors, 
while this is Reeves’ 25th anni- 
versary on the job he is relin- 
quishing. 
* * * 

LIKE REEVES, the new chief, 
Pyke Johnson, also was a news- 
paperman before he got tied up 
with the automobile industry. 
Pyke’s case history shows he came 
off the Rocky Mountain News, 
Denver, where he was night editor. 
He got a job with the Colorado 
state highway department editing 
its paper. Roy Chapin, then secre- 
tary of the NACC’s highway com- 
mittee, discovered him, enrolled 
him with the NACC and the next 
thing we knew Pyke was sent to 
Washington to look after legisla- 
tive matters in the capitol and 
run the Washington office for the 
NACC. While plans have not been 
definitely made, it looks as if 
Johnson’s headquarters will still 
be in Washington, with frequent 
trips to New York, which is the 
home office of the association. 

od ca * 


AS ONE WHO has known Al 
Reeves for more than 40 years, I 
cannot blame him for wanting to 
take it easy now. Al always has 
been on the go in the service of 
the automobile industry. Even in 
the days of the “independents,” 
who fought the Selden patent, he 
was in the midst of things. In fact, 
he was general manager of the 
“independents” and handled its 
competing national shows. And 
when the hatchet was buried and 
the industry consolidated, it was 
but natural that Al should be se- 
lected to manage the NACC. For 
25 years he was in the midst of 
everything. And I guess he will 
keep on that way, for it runs in 
the Reeves blood. 

* * * 

A STRAPPING six-foot, 200 
pounder, with a hale and hearty 
disposition, who visited Detroit 
this week, revived memories of 
the pioneering days of the in- 
dustry and one of its most glorious 
feats. 

The visitor, a delegate to the 
International Assn. of Automobile 
Clubs, was F. S. Bennett, who in 
1907 arranged the parts inter- 
changeability test for Cadillac in 
London in which three cars were 
dismantled, parts scrambled and 
then re-assembled. 

Cadillac claims the fact that the 
car ran after the test, overcame 
skepticism of American manufac- 
turing abroad and was principally 
responsible for the manner in 
which our United States-made 
automobiles caught hold in Europe. 
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aal, South Africa. 





right, Cornelius Gundlach jr., of Bolivia, 
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There is no disputing that it was 
a tremendous factor. 
* * * 

BENNETT, who retired in 1926 
after 23 years as a Cadillac dis- 
tributor in London, still recalls 
vividly the part he played in the 
American industry’s notable chap- 
ter and proudly exhibits an en- 
graved watch memorializing the 
test that won the prized Dewar 
trophy for Cadillac later on. 

“No one thought it could be 
done,” he says. “My proposition 
astonished the Royal Automobile 
Club of England. I suggested the 
club select three Cadillacs from 
100 cars which were either in my 
showroom or in transit—so they 
could sanction the cars as stock— 
drive them first 500 miles, dis- 
mantle and re-assemble them from 
the pile of parts and then drive 
500 miles more. 

“Officials thought it a fantastic 
impossibility, but agreed it was my 
funeral. As I saw it, we importers 


had very little to lose. People gen- 
erally believed American manu- 
facturing methods were slipshod 
and that their cars were far in- 
ferior to domestic builders. 

* ak a 

“WE HAD something like 2,000 
parts in a heap in one of the 
Brooklands track garages when 
dismantling had been completed. 
As an added handicap, it rained 
during the night, and the roof of 
the garage leaked. 

“But wet or dry, there was no 
denying the precision of manu- 
facturing that had produced the 
cars. Re-assembled the Cadillacs 
started out again, operating as 
perfectly as they had before.” 

Bennett, a one-time locomotive 
engineer, says he fell in love with 
the 1903 Cadillac (a one-lunger) 
and switched then from another 
make. He took a 1903 model car 
No. 360 from Cadillac and with 
it started one of the most success- 
ful distributorships in England. 
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Car, Truck Sales 
e 
In N. C. Decline 
7 e 
Slightly in May 
RALEIGH, N. C.—Director R. R. 
McLaughlin, of the motor vehicle 
license bureau, reports that new 
car purchases in 1939 through May 
totaled 18,881, representing an in- 
crease of 6,498 over the corre- 
sponding period a year ago. Truck 
sales for the same period aggre- 
gated 4,880, compared with 3,543 
for the first five months of 1938. 
Passenger car sales for May 
aggregated 4,355, a decline of ap- 
proximately 300 from April, 1939, 
but about 1,500 more than in the 
same month last year. Truck sales 
for May totaled 949, as compared 
‘with 1,216 in April and 654 in 
May, 1938. 


Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 
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To the DEALER readers of As 
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Our monthly picture paper, Automotive Service, is expressly 
for your Service Manager. It contains a world of authentic 
information that will help him to do a better job and turn 
a larger profit for you. When it comes into your estab- 
lishment, please see that he gets it. The June copy should 
be delivered about the time you read this. After you've 
glanced through it, pass it to the man it’s intended for — 
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ODAY’S box score is the ever-new stand- 

ard by which the fast-moving baseball 
world judges those who serve it. Equally 
swift—and even more insistent on flawless 
current performance, our automotive industry 
has its steady ‘‘old reliables’’ as well as its 
dazzling meteors that come and go in long 
procession. 


Bendix has been “‘in there pitching”’ for 
many, Many years . coming up, season 
after season, with something new on the ball 
... helping to draw new millions of customers 
to support the industry which it serves. 


Bendix serves almost every automobile, 
truck, bus and tractor builder. Right now, 
Bendix is working with most of them, in one 
way or another, on their 1940 models. If you 
haven't yet called Bendix, there's still time to 
make good use of the facts, facilities and expe- 
rience of this willing helper. And it's none too 
early to start the pitchers warming up for 1941! 


BENDIX PRODUCTS DIVISION 
OF BENDIX AVIATION CORPORATION 
401 Bendix Drive South Bend, Indiana 
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